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LISTENING at the keyhole 
when officials of Chevrolet 
quietly celebrated the twenty- 


second anniversary of the for- 
mation of the company at an in- 
formal luncheon yesterday, I 
heard Marvin Coyle get reminis- 
cent about the old days. Coyle, 
old in the service of General Mo- 
tors, which he joined just about 
the time Chevrolet was abornin’, 
sat at the head of the table, the 
new general manager. 

To hear him talk, it was hard 
to believe that Chevrolet, which 
for the past three years has led 
the industry in sales and pro- 
duction, only made _ something 
like four or five cars in its first 
year of existence. But the gen- 
eral manager had his facts at his 
tongue’s end and he told his 
staff how in the full year of 1912 
the company produced 2,999 units. 
Compare that with 1933. So far 
this year the count has bettered 
600,000! 


* * * 


CHEVROLET’S first year’s pro- 
duction was sold through retail 
stores in Chicago, Philadelphia 
and Boston, according to Coyle— 
Coyle, not Hoyle; I will have my 
little joke—but the following year 
when production increased to 
6,000, it was found necessary to 
open another plant in New York 
City, in addition to the one in 
Detroit. 

In 1915 the company sprung its 
famous “490” model, called that 
because $490 was the list price, 
things started to hum and an out- 
put of 69,000 marked the start of 
Chevrolet into mass production. 
And the main plant was estab- 
lished in Flint. Which was fol- 
lowed the next year by the setting 
up of assembly plants at Oakland, 


Cal.; Fort Worth, Tex., and a 
general enlargement of Flint 
operations. A milestone came 


in 1917 when for the first time 

the 100,000 mark was passed. 

Chevrolet had arrived. 
* * * 


FORD'S EXPOSITION of Prog- | 
ress is ended so far as Detroit | 
is concerned, but so successful was | 
this affair that it is understood | 
that it is to be repeated in New 
York and Chicago. And the 175| 
suppliers who participated, in the | 
show which ran six days longer | 
than originally scheduled, are 
hoping Dame Rumor is right this 
time. 

That the sage of Dearborn hit 
the nail squarely on the head with 
his conception of an automobile 
display of great interest to the 
public is apparent when you are 
told that 1,136,989 persons were | 
clocked at the entrances up to 
and including Wednesday night, 
when the affair wound up. Thurs- 
day and Friday it was open only 
for the youngsters. 

While it was free admission, yet 
it was not an automobile show 
as we understand one—it was a 
display of suppliers showing 
parts that enter into the con- 


(Continued on Page 15) 








Dealers Draw Cards to Start “New Deal” 





Nash Offers Speed-Lined Models 
New Six and Two kig 





By JOHN M. BONBRIGHT 
Kenosha, Wis., Nov. 3.—Three new series of Nash 
motor cars, completely different from their predecessors 
in their ultra-modern styling, and replete with interesting 
mechanical improvements, will be introduced to the pub- 
lic throughout the United States on Tuesday, November 7. 
It is difficult to say which is the more noteworthy— 
the outward appearance of the new Nash, or the changes 
in both chassis and body that add to performance 


Dability, to convenience of opera- 


Satchell Chosen 
To Head MEWA; 
Board Elected 


Chicago, Nov. 3.—E. T. Satchell 
of Allentown, Pa., was re-elected 








E. T. Satchell 


president of the Motor and Equip- 
ment Wholesalers Association at 
a meeting held here in connection 
with the Automotive Service In- 
dustries show. 

Also elected as officers were W. 


(Continued on Page 11) 





tion, and to the comfort of 
driver and passengers. 

Nash has taken the prevailing 
mode that has swept over motor- 
dom so rapidly in only two years, 
as its base design, and has de- 
veloped it with numerous deft 
touches that accentuate the 
beauty of line and form that are 
characteristic of today’s accepted 
style. This new styling, reflect- 
ing the genius of Count Alexis de 
Saknoffsky, Nash designer, is uni- 
form throughout the series. In 
fact, most of the many improve- 
ments in both chussis and body 
are to be found in the six as well 


(Continued on Page 8) 





Parts Groups 


Favor Joint 


Show In 1934. 


MEMA, MEWA Approve 
Plan; NSPA to Aet 
At Later Date 


Chicago, Nov. 3.—As the Auto- 
motive Service Industries Show 


|in the Merchandise Mart neared 


New Nash Looks As 


its close, recommendations to 
stage next year’s exhibit on the 
same basis as the current show 
took on definite form today. 

Two of the associations spon- 
soring the show have taken ac- 
tion. First came the vote of the 
Motor and Equipment Wholesal- 

(Continued on Page 2) 


hts For 1934 





Rogers Elected 
MEMA Head; 
Merger Quashed 


officers and approval of the action 





Mason T. Rogers 


of the board of directors against 
merging with the Automotive 
Parts and Equipment Manufac- 
turers features the sessions of the 
Motor and Equipment Manufac- 
turers’ Association at the Black- 
stone Hotel here. 

Mason T. Rogers of the Multi- 
bestos Co., Cambridge, Mass., was 
voted in as president. The other 
officers elected were F. C. Bahr of 
the Arrow-Head Steel Products 


(Continued on Page 14) 





Chicago, Nov. 3.— Election of 


~|Used Car 


Clauses In 


Effect Soon 


Trade Practice Sections 
Began Operation Yes- 
terday Morning 





By WILLIAM C. CALLAHAN 

Detroit, Nov. 3.—With the ex- 
ception of the section governing 
used car transactions the Motor 
Vehicle Retailing Trade Code went 
into effect today in all parts of the 
country. The effective part of the 
code includes the marketing rules 
promulgated in Section B which 
cover such features as fleet sales, 
discounts, price cutting, bootleg- 
ging, discounts on parts and so 
forth. Labor regulations of the 
code have been in effect since Oct. 
3. The used car sections will be- 
come effective at a date to be an- 
nounced in the near future by 
F. W. A. Vesper, code adminis- 
trator. 

In cennection with the fleet dis- 


(Continued on Page 6) 


NACC Labor 
Data Ready 
November 10 


Reeves Reports Almost All 
Firms Have Already 
Given Information 














Washington, Nov. 3.— Practi- 
cally every manufacturer subject 
to the automobile industry code 
has either submitted the required 
wages and hours report or has 
promised that the data will be sub- 


(Continued on Page 15) 


Large Crowd Anticipated at 


Truck Code Hearing Nov. 16 


If It’s Going Places 





NEW NASH BIG SIX SEDAN IS TYPICAL OF ALL THREE SERIES 


The marked departure from previous Nash appearance, shown in the 116-inch wheelbase Big Six | 
Sedan, also is a feature of the 121-inch Advanced Eight and of the 133-inch and 142-inch Ambassador | 
Eights. “Speed-lines” embossed in the hood, fenders and lamps emphasize the appearance of fleetness 


attained by the new design. 


(Special ADN Washington Bureau) 


Washington, Nov. 3.—Hearing 
on the code of fair competition 
for the trucking industry, the 
largest transportation enterprise 


| to come within its purview, has 
| been set for November 16, by the 


National Recovery Administra- 
tion. The session, to be conducted 
by Malcolm Muir, deputy adminis- 
trator, will be held in the audi- 
torium of the Department of Com- 
merce building, one of the larg- 


|est hearing rooms available to 


the NRA and indicative of the 
size audience anticipated. 


Figures submitted in conjunc- 
tion with the code by the Ameri- 
can Trucking Associations, Inc., 
sponsor of the trade charter, point 
out that it is a $3,000,000,000 in- 
dustry that is affected by the 


| code provision, and one that gives 


employment to 1,500,000 persons 


The code scheduled for hearing 
| has been revised in conformity 


(Continued on Page 3) 
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Rail and Motor Leaders | 
Discuss New v Shipping Rates 


Detroit, 
president of Eastern, Western 
and Southern railroads are as- 
sembled in Detroit Wednesday 
for a meeting with a special 
committee of the National Auto- 
mobile Chamber of Commerce to 
consider a revision in the freight 
rate structure on automobiles 
shipped by rail. 

This question is now to be 
viewed from a new angle through 
the use of a new type of railroad 
freight car which contains a per- 
manent steel fixture for carrying 
automobiles in what is known as 


Nov. 3.—Traffic vice- | freight car which can then be | 





double-decked loads, two ma- 
chines raised over two machines 
loaded on the floor of the freight 
car. When not in use, this device 
folds flat against the roof of the 


Janesville Plant 
To Reopen Soon 





Janesville, Wis., Nov. 3.—Re- 
opening of the assembly plant 
of the Chevrolet Motor Co. here 
in the near future was promised 
today by Ellery L. Wright, former 
plant manager. 

Mr. Wright has been in the city 
for the past several days super- 
vising painting and general re- 
conditioning of the huge plant 
on Industrial Ave., which was the 
largest employer of local labor 
prior to its being closed in Sep- 
tember of last year. 

Mr. Wright warned that no em- 
ployment is now available at the 
plant, and emphasized further 
that when operations resume here 
after more than a year of idle- 
ness only workers formerly on the 
rolls will be recalled. 

With the assembly line in full 
operation, as well as the adjacent 
Fisher body plant, upwards of 
1,500 local men again will find 
employment here, Mr. Wright 
estimated. 


Sterling Truck Plans 
New Financing Program 


(By Telegraph, ADN Washington Bureau) 

Washington, Nov. 3.—Registra- 
tion statement involving the issu- 
ance of $742,546 worth of securi- 
ties has been filed with the Fed- 
eral Trade Commission by the 
Sterling Motor Truck Co., Inc., 
West Allis, Wis. 

The action, taken in conformity 
with the new Federal Securities 
Act, contemplates the financing of 
new operations by the company. 





used for kind of | 
freight. 

“Automobile shipping is one oi 
the biggest revenue producing 
items for railroads”, said J. S. | 
Marvin, assistant general man- | 
ager of the National Automobile 
Chamber of Commerce, “although | 
in recent years, this traffic, which | 
formerly reached a volume ex- 
ceeding 700,000 carloads annually, 
had shrunk to 130,820 carloads in 
1932, largely of course, through 
the business depression which had 
brought the production of auto- 
mobiles down to 1,431,494 cars 
and trucks in that year, but also 
from inroads made on rail ship- 
ping by the extension of highway | 


any other 


deliveries to greater distances. "tl 





Dodge Deliveries 


Are Still Rising | 





Detroit, Nov. 3.—The persist- 
ence with which Dodge dealers’ 
retail sales maintain their pace 
through the final quarter of the 
year, is emphasized in the latest 
weekly sales report just released | 
by A. vanDerZee, general sales | 
manager of Dodge’ Brothers 
Corp. 

The current sales count, cover- | 
ing the organization’s activities 
for the week ending October 28, 
shows retail deliveries by Dodge 
dealers totaling 4,594 new pass- 
enger cars and trucks, compared 
to 4,230 passenger cars and trucks 
sold during the preceding week 
—an increase of 8.6 per cent. Of) 
the week’s total of 4,594 retail ||| 
sales, Dodge trucks accounted for | 
957 deals, Plymouth cars sold by | 
Dodge dealers for 1,722, and| 
Dodge Sixes for 1,915. | 

In the light of the foregoing | 
figures, added plausibility is seen | 
in reports that though the Com- | 
pany’s original production esti- | 
mates for the year, of 95,000) 
passenger cars and trucks, has | 
already been exceeded by nearly | 
10,000 units, fourth-quarter pro- 
duction schedules of Dodge 
Brothers Corp. are being revised 
upward to keep pace with con- | 
tinuing demand. 





Newton A. Wolcott 
Warren, Nov. 2.—Newton A. 
Wolcott, 58, vice-president and 
general manager of the Packard 
Electric Corp., Warren, Ohio, died 
Friday, October 13, after an ill- 
ness of four months. 





Groups Favor 


ASI Show 


As Is; Serious Business 
Is Keynote of Session 


(Continued from Page 


ers Assn. members supporting | 
their directors in advocating that 
this association and the Motor | 
and Equipment Manufacturers | 
Assn. and the National Standard | 
Parts Assn. join in handling the | 
1934 show. 

Following this, the Motor and 
Equipment Manufacturers Assn. 
at its annual meeting placed the 
matter in the hands of the board 
with the suggestion that the 
show be continued next year on 
the same three-cornered plan as 
this year’s. 

At the National Standard Parts 
Assn. headquarters it was stated 
that the matter had not been dis- 
cussed and that the directors, 
who will make the decision, will 
meet in January to settle the 
question. 

Show Sets Record 

The sentiment to continue the 
three-cornered arrangement in 
1934 is admittedly due to the 
tremendous success of the cur- 
rent show, universally referred 
to as by far the best that has 
been held in many years. 

Meanwhile, at the executive 


offices of the show it was stated 





1) 


today that attendance has more 
than measured up to advance 
expectations. 


This year’s show will be re- 
corded in the history of the parts 
| manufacturing industry as the | 
most important of all the annual | 
meetings to date. Two outstand- | 
ing phases of the show revealed 
the new spirit of the parts in-| 
dustry. 


First there was recognizable a 
new spirit of selling enthusiasm 
influenced by NIRA. Sales man- 
agers, district sales managers, 
and sales promotion managers 
held meetings daily for the hun- 
dreds of manufacturer’s sales 
groups. Jobbers from every sec- 
tion of the country who brought 


| post 
Jacobson, who, since October 16, | 
| 1930, has been resident comptrol- 





their sales forces to Chicago 
joined in these meetings. There 
was a complete absence of 
whoopee and ballyhoo. Instead 
there was a sober and serious 
crowd of men who at every sales 
session listened with a new at- 
tention which foretells that for 
1934 there will be more sales and 
serious efforts expended at mak- 
ing sales. 


W. S. Knudsen 


H. 
WwW. 
A. 


F. Hufstader 


motion Manager; C. 


ice; 


. L. MeCuen 
. E. Ralston 


partment. 


Harry J. Klingler 


Promotion Manager; 


Felix Doran, Jr. (West), 





F. S. Kimmerling............. 
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Sinead Motors Personnel List 


For the convenience of General Motors dealers, the follow- 
ing up-to-date directory of new officers, 
department heads is published. 


GENERAL MOTORS CORPORATION 


A” rr errr rrr errr ee General Manager 


H. Sarvis, Director of Distribution; R. H. Israel, Sales Pro- 
C. LeWald, Advertising Manager; A. 
C. Sellgren, Organization and Analysis; A. H. Belfie, Dealer 
Accounting and Business Management; C. W. Jacobs, Serv- 
G. R. Scott, Parts Merchandising and Warehousing; 
Charles A. Chayne, Assistant Chief Engineer. 


OLDSMOBILE 


. A. Trevellyan, Assistant General Sales Manager; Harold T. 
Youngren, Chief Engineer; V. C. Havens, Advertising Man- 
ager; George R. Browder, attached to Mr. Ralston’s staff; 
W. H. Loudon, Office Manager; R. E. Griffin, Manager Car 
Distribution; J. J. Dobbs, Service Manager; A. R. Boscow, 
Parts Merchandising Manager; E. N. Lord, Budget Super- 
visor; M. J. O’Connor, Manager Business Management De- 


PONTIAC 

Be, Win ee Ns 6b cbc orb Sees eiuds ce ceene 
R. K. White and C. P. Simpson, Assistant General Sales Man- 

agers; R. H. White, Advertising Manager; W. Huber, Sales 
A. C. S. Olsen, Dealer Accounting 
Manager; W. I. Gibson, Office Manager; R. T. Gundry, Car 
Distribution Manager; E. S. Grumbache, Budget Manager; 
A. H. Bartsch, Parts and Service Manager. 


CHEVROLET 


executives and 


Executive Vice-President 


General Sales Manager 


General Manager 
General Sales Manager 


General Manager 
General Sales Manager 


General Manager 
General Sales Manager 
and H. B. Hatch (East), Assistant 
General Sales Managers; T. H. Keating (St. Louis), K. M. 
Chase (Dallas), G. I. Smith (Chicago), Regional Managers; 
E. W. Ivey, General Auditor; A. E. Jacobson, Divisional 
Auditor. 





A. C. SPARK PLUG 
President and General Manager 





Ivey Takes Post 
Vacated by Coyle 


Detroit, Nov. 3.—E. W. Ivey be- 
comes general auditor of the 
Chevrolet Motor Co. succeeding 
to the post va- 
cated by M. E. 
Coyle when the 
latter was made 
general manager 
| of the company, 
Mr. Coyle an- 
nounced today. 

Mr. Ivey pre- 
viously was di- 
visional comp- 
troller of Chev- 
rolet. He is suc- 
ceeded in this 
by A. E. 








E. W. 


Ivey 


ler of the Flint operations of 
Chevrolet. 

The advancement of Mr. Ivey 
places the supervision of all fi- 
nancial affairs of the company 
in the hands of a man who has 
spent his entire business career 
with General Motors or its divi- 
sions, and who for the past three 
years has been divisional comp- 
troller with headquarters in the 
central office at Detroit. 

Mr. Jacobson, now divisional 
comptroller, joined the Flint 
Chevrolet organization as an ac- 
countant in 
May, 1919. Three 
years later he 
was promoted to 
resident comp- 
troller at the 
Janesville, Wis., 
plant, and held 
similar positions 
at St. Louis and 
Flint. He is 
succeeded at 
Flint by F. J. 
A. E. Jacobson Limback, who 

formerly was 
resident comptroller at the plant 
at Tarrytown, N. Y. 

Coincident with the Ivey and 
Jacobson appointments, Mr. Coyle 
also stated that L. W. Johnson 
has been appointed to succeed 
Henry L. Clark, formerly assis- 
tant to Mr. Coyle. Mr. Clark has 





been transferred to the staff of 
now executive 


vice-president of General Motors. | due. 


W. S. Knudsen, 





| Olds 


Youngren Heads 


Olds’ Engineers 


Detroit, Nov. 3.—Appointment 
of Harold T. Youngren as chief 
engineer of the Olds Motor Divi- 
sion of General 
Motors Corp. 
was announced 
at Lansing by 
Cc. L. McCuen, 
general man- 
ager. Youngren 
has been as- 
sistant chief en- 
gineer of the 
Buick Motor 
Division for the 
past four years. 
engineer- 
ing had _ been 
supervised by Mr. McCuen, along 
with other duties, before his re- 
cent promotion to Olds general 
manager. 

Mr. Youngren was born in Oak- 
land California, May 1, 1892. He 
spent most of his boyhood and 
school days in Milwaukee, Wis. 
After graduation from high 
school in Milwaukee in 1910 he 
became a draftsman for the 
Allis-Chalmers Mfg. Co. For 
several years he was on the en- 
gineering staff of the Westing- 
house Electric & Mfg Co., the 
Falls Motor Co. and the Harley- 
Davidson Motor Co. 
Buick in the middle of 1929 as 
assistant chief engineer. He 








H. T. Youngren 


held this position until his pres- | 


ent promotion. 

Mr. Youngren has been a mem- 
ber of the Society of Automotive 
Engineers for twenty-two years. 
He has taken an active part in 
the Society’s work at various 
times, especially while a member 
of the Buffalo Section, where he 
served in various offices. 


New License Procedure 

Hartford, Nov. 3.—Much of the 
red tape involved in renewing 
automobile registrations has been 
eliminated by Commissioner 
Michael A. Connor, of the Motor 
Vehicle Department of this state. 
Motorists now are required only 
to sign their name to a card, 
which has been completely filled 
in by the department, and return 
it with a check for the amount 





He went to} 





APEM Code Goes 
To President 
For Signature 


Detroit, Nov. 3.—The code of the 
Automotive Parts and Equipment 
Manufacturers, Inc., is now on its 
way to President Roosevelt for 
signature. While no serious 
changes have been made since its 
original set-up as of August 2, the 
revised code as of October 26 con- 
tains changes in wording only. 

In the definition of the industry 
there is included internal combus- 
tion engines, except aircraft en- 
gines, and electrical automotive 
products. In view of the fact that 
the Electric Storage and Wet 
Primary Battery industry is now 
covered by a separate code that 
industry has been withdrawn as 
one of the definitions of industry 
as originally included by the 
APEM code officials. 

Under the subject “Hours,” forty 
hours per week is set up to be 
averaged over each six months’ 
period from the effective date of 
the code, but provides that em- 
ployees may not be employed more 
than six days or more than forty- 
eight hours in one week. Exemp- 
tions from this apply to employees 
engaged in the preparation, care, 
and maintenance of plant, machin- 
ery, and facilities, and in plant 
protection. These exemptions are 
held to a limit of forty-two hours 
per week averaged on an annual 
basis. 

The elimination of the merit 
clause, commonly known as para- 
graph 7-A of the President’s Code, 
has been handled in a letter of as- 
sent to the President in which is 
included the President’s own in- 
terpretation of this paragraph as 
contained in his letter to General 
Johnson under the date of October 
19. The Code and the letter were 
signed by C. C. Carlton, executive 
vice-president of the APEM, by 
the authority of the Code Com- 
mittee which consists of Claire L. 
Barnes, C. P. Brewster, C. C. Carl- 
ton, C. S. Davis, J. H. Williams, 
and C. E. Wilson. 


White to Sell 
New Trucks in 


Low Price Field 


Cleveland, Nov. 3.—Two new 
six-cylinder trucks, rated at 8,000 
to 11,000 pounds gross, to sell in 
the $1,000 price field, were an- 
nounced today by A. G. Bean, 
president of the White Co. 

This is the first time that the 
White Co. has offered a truck in 
the low price field, and its entry 
into this class is based on reach- 
ing a market of more than 
100,000 buyers. 

Designated as Model 701 and 
Model 702, the former priced at 
$1,085 and the latter at $1,185, 
these new trucks have White six- 
cylinder engines of seventy-five 
horsepower, four-wheel auto- 
matically equalized power assist- 
ed hydraulic brakes, safety 
springs, modern chassis arrange- 
ment which permits greater pay- 
load on shorter wheelbase, with 
all principal engine and chassis 
parts that treated. These new 
models are available on two 
wheelbases, namely 132 and 156 
inches. 


Wayne Registrations 
In Seasonal Decline 

Detroit, Nov. 3.—As was to be 
expected, Wayne County regis- 
trations for October took a sea- 
sonal drop under September. Car 
titling was 2,895 as against 3,974 
in the ninth month. While Ford 
continued as leader, Plymouth 
slipped into the position of run- 
ner-up, advancing one place in 
the standing. 

For the ten months, the Detroit 
Auto Dealers Assn. reports show 
a total of 41,632, as against 29,777 
for the same period last year. 

Commercial vehicle sales seem 
to be holding a steady pace. In 
October the registration was 260 
units as against 296 in September. 
The ten months total is 2,357 as 
against 2,122. 





























































































Colorado Supreme Court Decision |° 


AUTOMOTIVE DAILY NEWS, SATURDAY, NOVEMBER 4, 1933 


tudebaker Sales 
Up for October; 


Offers Motordom Hope in Tax War) November Better 


Ruling Throws Out Special Relief Levy Applied to 
Car Owners as Unconstitutional—Case Hailed 
As Setting Important Precedent 





By WILLIAM ULLMAN 
Washington, Nov. 3.— Legislative and administrative 


arms of government which 


have reached so voraciously 


for the pocketbooks of motor car owners in the past three 
years occasionally find their efforts stayed by that judicial 
arm which says that justice must be done all classes of 


citizens. 


The state supreme court of Colorado has just 


performed such a service for motorists of that common- 


wealth. It has done so in a 


decision the effects of which 


may extend far beyond the bor-OQ———————_________—_- 


ders of Colorado before the last 
word is spoken on the subject of 
forcing the Nation’s car owners 
to foot the bills for the mammoth 
relief needs of the times. 

The law declared invalid by the 
decision of the Colorado Supreme 
Court was the subject of a pre- 
vious article in this series deal- 
ing with the inequities of the 
motor vehicle tax situation. It 
provided that, beyond the usual 
registration fees, owners of mo- 
tor vehicles should be assessed 
special fees ranging from $2 to 
$60, depending upon the value of 
their cars, the revenue to be al- 
located to the counties for meet- 
ing unemployment relief needs. 

Unconstitutional 

The court declared the law to 
be a violation of the state consti- 
tution in two vital respects: First, 
that it imposed a property tax 
which did not apply uniformly to 
all classes of subjects in the jur- 
isdiction where it was levied; 
and, second, that it enacted a tax 
for the special benefit of sub- 
divisions in direct contravention 
of a special provision of the 
fundamental law of the state. 

The significance of the decision 
is pointed out in an interpreta- 
tion here by the National High- 
way Users Conference, as fol- 
lows: 


“Inasmuch as the constitutions 
of many states contain provi- 
sions similar to those contained in 
the constitution of the state of 
Colorado, it is to be expected that 
the decision will act as a warning 
to legislators and relief agencies 
that have been urging or con- 
sidering the levying of special 


motor taxes for, or the diversion | 


of such taxes to, relief purposes.” 
That no emergency can be con- 


deny motorists their constitu- 
tional right of equal treatment in 
respect to taxation is_ stated 
pointedly in the court decision; 
expressed in words that should be 
especially heartening to those 
who have led motordom’s hereto- 
fore vain fight for tax equity. On 
this subject, the decision reads: 


Equality Must Rule 


“We are far from insensible of 
the emergency which the general 
assembly has said exists. Yet we 
must declare without hesitation 
that which our function demands. 
We pronounce as the most cer- 
tain of law that there never has 
been and never can be an emer- 
gency confronting the state that 
will warrant the servants of the 
constitution waiving so much as 
a word of its provisions. Armed 
men may destroy the govern- 
ment. Military rule, or the rule 
of the mob, may replace the 
orderly processes that have been 
our fortune since sovereignty was 
granted us by the United States. 
But no species of reasoning, no 
ingenuity of construction, no de- 
gree of emergency, can persuade 
us that the constitution is with- 
out potency or dissuade us from 
performing our duty as its sworn 
officers.” 


The decision is baing hailed 
with tremendous approbation in 
all quarters where the motor 
taxation fight has been fought so 
unsuccessfully for the last three 
years. The reason is the obvious 


one that no court ruling on the} 


subject of motor vehicle taxation 
has provided a more powerful 
| weapon to combat the forces 
which have singled out motor- 
dom as the especial victim of the 
economic emergency and its tre- 


strued as sufficiently severe to| mendous tax needs. 


with suggestions made in pre- 
liminary hearings between the 
NRA, truck operators, labor rep- 
resentatives and representatives 
of the public. 


The basic work-week proposed 
in the document is one of forty- 
eight-hours, averaged over a per- 
iod of six weeks. As to minimum 
wages, the agreement calls for a 
sliding scale of from twenty to 
fifty cents an hour, based upon 
population areas and geographic 
location, with a lower scale de- 
signed for the South. 


Establishment of a_ uniform 
system of accounting with the 
requirement that full data on 
operations shall be submitted to 
the Code Authority is another 
provision of the proposed code. 

Registration of every operator 
with the Code Authority and the 
establishment of rate agree- 
ments by branches of the industry 
are further provisions holding 
prominent place in the proposed 
charter. 

The merit 


clause, originally 


written into the industry’s agree- 
ment, has been eliminated from 
the code as revised for public 
hearing on the suggestion of the 


Large ae Anticipated “a 
Truck Code Hearing Nov. 16 


(Continued from Page 1) 


NRA and in conformity with the 
President’s executive order of 
October 19. 





Adoption of the essential pro- 
visions of the proposed code will 
see between 400,000 and 500,000 
persons put to work in highway 
transportation, according to an 
estimate made by Ted. V. 
Rodgers, president, American 
Trucking Associations, Inc. The 
association, sponsor of the code, 
represents 108 regional, state and 
local truck owners and operators 
organizations, he declares. 


Two meetings on the 14th and 
15th of the month, just prior to 
the code hearing, have been called 
by the officials of the association. 
That on the former date will be 


a session of the Central, Legal 
Advisory and By-Laws’ com- 
mittees. 


That on the 15th will bring to- 


Colorado Tax Law 
Is Still Stewing 


Denver, Nov. 3. — The 
Colorado Supreme Court’s 
opinion declaring unconsti- 
tutional the UR $2 to $60 
automobile tax law, passed 
at the special session of the 
Colorado legislature, was 
challenged this week by at- 
torney general Paul P. 
Prosser as he filed a peti- 
tion for a rehearing on the 
case. The petition for re- 
hearing was filed in accord- 
ance with plans made by 
Governor Ed C. Johnson, 
Prosser, and advisers to 
seek a modification of the 
Supreme Court decision 
which threw relief affairs 
into a tangle, before the 
next special session of the 
legislature is called to deal 
with the problem. 

The petition is directed at 
the chief justice and three 
associate justices who gave 
the majority opinion in the 
UR case, holding the law 
unconstitutional on the 
grounds that it constituted 
unequal taxation and the 
levying of a state tax for 
county purposes. 











Registrations 
Of Plymouth 
Are Doubled 


Detroit, Nov. 3. — Complete 
motor car registrations for the 
United States revealed that Ply- 
mouth has doubled its sales thus 
far this year over the same period 
of 1932, says a factory announce- 
ment. During the first nine 
months of 1933, Plymouth regis- 
| tered 193,037 new motor cars, a 
gain of 111.9 per cent over the 
first nine months of last year, 
it was stated. 

Sales for the first nine months 
of 1932 were 29.4 per cent greater 
than for the same period of 1931. 








Cleveland October Sales 


Hold Near Sept. Mark 


Cleveland, Nov. 3.—New car} 


| sales in Cleveland and Cuyahoga 


county in October held practic- | 


| ally to the September level while | 


in comparison with October one 
year ago they showed an increase 
of approximately 135 per cent. 

October sales, County Clerk 
John J. Busher announces, totaled | 
1,779 compared with 1,794 in the | 
previous month, a difference of 
only fifteen. New car sales in| 
Octoper, 1932, numbered only 755 
Used car sales last month totaled | 
8,486, representing a _ forty-two)} 
per cent increase compared with | 
the 5,943 reported for October 
one year ago. 


Railroads’ een ins 


Tariffs Meet Protest 


Washington, Nov. 3.—Protest | 
against the store-door delivery 
tariff of the railroads as unfair 
to competing media of transporta- | 
tion is being prepared here by the 
American Trucking Associations, 
Inc., for submission to the Inter- 
state Commerce Commission. The 
brief is being drafted by E. S. 
Brashears, counsel for the ATA. 

The tariff structure against 
which the objection is being raised 
is that devised by the Pennsyl- 
vania railroad, and since has been 





gether directors and trustees of| put into effect by the Boston and 


the association with all 


truck | Maine, 


New Haven, Canadian 


operators or their representatives| Pacific, Central Vermont, Dela- 
who desire to hear a thorough| ware and Hudson, Maine Central, 
explanation and discussion of the} Montpelier and Wells River, St. 
code and its various provisions.| Johnsbury and Lake Champlain, 
The meeting is scheduled for 10| the Rosslyn connecting and the 


a.m. at the Mayflower hetel. 


Sun Cook Valley lines. 


South Bend, “Nov. 3. — Stude- 
baker enjoyed the best October 
in five years and looks forward to 
the best November in eight years, 
according to G. D. Keller, general 
sales manager. 

“In October, 1929, we sold 5,312 
cars—a figure not equalled in Oc- 
tober of 1930, 1931, or 1932,” said 


Mr. Keller. “In the month just 
closed, however, we exceeded the 
1929 figure by approximately 
1,000 cars. 


“The best November we have 
had since 1925 was in 1926 with 
a total of 6,291 cars. Orders now 
on hand assure sales this month 
of more than 7,500 cars for this 
month.” 


Chicago Applauds 


Gambill’s ‘Beware’ 


Chicago, Nov. 3.—Charles E. 
Gambill, president of the Gam- 
bill Motor Co., Inc., Hupmobile 
distributors, warned a large 
group of Chicago business men in 
a talk before the Chicago Asso- 
ciation of Commerce that they 
and everybody else should join in 
seeing to it that the automotive 
industry and users of motor ve- 
hicles are not discriminated 
against in the matter of taxa- 
tion. 

The speaker chose as his sub- 
ject “The Automotive 8,600 Mile 
Industrial Highway.” He _ illus- 
trated his talk with a large graph 
which showed the immensity, im- 
portance and ramifications of the 
automotive industry, including 
such facts that, bumper to 
bumper, all of the motor ve- 
hicles in this country would 
occupy seven lanes for a distance 
of 8600 miles. He also cited 
figures, contained on his chart, 
showing the number of factories 
and other establishments neces- 
sary to maintaining the sale, pro- 
duction, upkeep and supplying of 
motor vehicles, as well as the 
number of workers, their de- 


pendents and homes of those em- | 


ployed directly and indirectly by 
the industry. 

Gambill submitted statistics 
that last year sixty-one per cent 
of the new cars sold were bought 
by persons with an income of 
less than $3,000. He stated that 
the automotive users pay eleven 
per cent of all taxes; considerably 
more than their share. 


Ply nite Sales Gain 


In Final Week of Oct. | 


Detroit, Nov. 3.—Plymouth sales 
by retail dealers in the United 


| States for the week ending Oc- 


tober 28 totaled 5,649 new cars, 
an increase of 3.4 per cent over 
the previous week and more than 
| eight times the sales for the same 
week last year, says H. G. Moock, 


| general sales manager. 
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Chevrolet Names 
3 New Regional 


Sales Managers 


Detroit, Nov. 3. —William E. 
Holler, general sales manager of 
Chevrolet Motor Co., announces 
the appointment 
of three new 
regional man- 
agers for the 
Chicago, Mid- 
west and South- 
west regions of 








the company. 
Appointment 
of G. I. Smith 
as regional 
manager of 
Chevrolet with 
headquarters in 
Chicago, was made public by Mr. 
Holler in Chicago several days 
ago. Smith comes to his new 
post as head of the largest region 
in the United States, extending 
from the Rockies east to Ohio, 
with a record of unusual per- 
formance. He has been identi- 
fied with Chevrolet since 1925, 
recently as Detroit zone manager. 
T. H. Keating is the second 





G. L. Smith 





K. M. Chase T. H. Keating 
regional manager to be an- 
nouned by Mr. Holler. Keating 
assumes the sales leadership of 
the Midwest region with head- 
quarters in St. Louis. He has 
had many years of experience 
with Chevrolet most recently as 
zone manager at Philadelphia. 
He succeeds A. W. L. Gilpin, who 
| has been transferred to another 
| division of the corporation. 


Succeeding Felix Doran, Jr., 
who has been named assistant 
general sales manager, K. M. 
Chase is appointed regional man- 
ager of the Southwest region 
with headquarters in Dallas. 
Chase, too, has been with Chev- 
rolet many years. His most 
recent position was zone manager 
| at Oklahoma City, where he made 
| material gains in sales in his 
zone. 








Sir Percival Perry 


To Visit Henry Ford 
Quebec, Nov. 3.—Sir Percival 
Perry, British head of the Ford 
Motor Co., stopped here on his 
way to Detroit to visit Mr. Ford. 
He said that conditions in Britain 
are very much better than they 
are on the North American con- 
tinent. 
He plans to return to England 
on the Empress of Britain when 
it sails in about fifteen days. 


September Exports Best 


Since March; 


Washington, Nov. 3.—With the 
single exception of March, 1933, 
automotive exports in September 
were higher than in any month 
since October, 1931, Department 
of Commerce figures show. The 
value of products shipped abroad 
during the month was $8,610,000, 
an increase of more than $280,000 
over August and far beyond the 
total of $5,258,269 in September, 
1932. Exports in March, 1933, 
were $9,999,388. 

Low-capacity trucks and cer- 
tain miscellaneous items ac- 
counted for the improved record 
of September. A strong demand 
for these manifested itself in 
several quarters of the foreign 
market. 

Tabulation of figures for the 
third quarter shows an export 
gain of from $17,519,172 for July, 


Trucks Gain 


August and September last year 
to $24,694,035 for the same three 
months of 1933. Figures for the 
nine-month periods of the two 
years, respectively, are $66,443,446 
and $67,715,240. 

Passenger car shipments abroad 
during September aggregated 
6,447 units with a value of $3,215,- 
917. Trucks, showing a gain of 
eighty-six per cent in number 
of units and seventy-seven per 
cent in value over the same 
month a year ago, numbered 
4,604 and were valued at $2,059,- 
493. Miscellaneous products in- 
creased $116,276 in value, with 
a total worth of $3,526,336. 

The Union of South Africa, 
Belgium, and Denmark led the 
list of buyers, the last jumping 
from the eleventh te third place 
as compared with August. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
of NEWS which is timely, authentic and of value. 


us. 


WE DO OUR PART 
dissemination 
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A Tip To Show Managers 


ly A single day, more than 141,000 persons went to 
see the Ford Exposition of Progress in Detroit’s Con- 
vention Hall—the same hall in which Detroit’s annual 
automobile show is held. In the twelve days the exposi- 
tion was open to all, the attendance was 1,136,989. 
Automobile show managers and committees will study 
these figures, and envy them. They may well ask, then, 
what drew this tremendous outpouring of people to a 
commercial exhibit. 
Action! That’s the answer in a word. The people came 
to see things made, to learn how they are made; they 
came to watch the machines that make their motor cars. 
True, admission was free—but not easy. When 100,000 














persons crowd into a great exhibit hall in a single day, 
they do so only at considerable personal trouble and 
effort. Without doubt, the same interest that attracted 
so many visitors to a free show would have pulled in great 
crowds if admission had been charged. 

There is a tip to show managers everywhere. Instead 
of jazz bands, orchestra concerts, and crooners — which 
some offer under the delusion that people will go to an 
automobile show to hear something they could hear better | 
elsewhere—managers can provide for action in formal | 
exhibits. Motor show visitors are hungry for informa- 
tion; and if they crowd around a display chassis to watch 
the wheels go around, how much more might they crowd 
to an exhibit that shows what makes the wheels, and the 
tires, safety glass, generators, and other units of a car. 

Maybe action is just what is needed. 


The Dealers “New Deal’’ 


A T ONE o’clock yesterday morning the new and used 

car dealer body of the United States laid down its old 
cards and calmly announced, “I’ll take five.””’ From where 
we sit we can’t tell as yet exactly what new cards the 
dealers drew. The new hand looks like a straight flush. 
At least they seem cards better than the deuces and treys 
that were discarded. Almost anything would be better 
than that. 

The new deal for dealers, with the exception of the used 
car clauses of the code, is here. The flood of bad practices 
which has kept many a dealer foundering on the verge 
of sinking should end with the full application of the 
code during the current month. Deuces are no longer 





wild and the joker has been removed from the deck. The 
dealer’s strength from now on is his “hole card” of intel- 
ligence, better management and sales ability. Play your 
cards! 


Why Not Sell Now? 


IGNS POINT to an inevitable lifting of prices with the 

advent of new models for 1934. There is likelihood also 
that the appraisal value of used cars will drop after the 
first of the year when dealer operations under the code 
become fully effective. This latter development will come 
as the result of the elimination of the wild trader which 
will bring used car appraisals in line with their actual 
value. 





If anyone is considering the purchase of a new car on a 
basis entirely of getting the most possible for his available 
dollars, the time to buy is now. Dealers might use this ar- 
gument to advantage during the next two months. 


By Cliff Knoble 


Wonder how many automobile 
dealers have Litvinoff pegged as 
a hot prospect for a nice job lot 
of plain and fancy used cars? 

* * * 


Daffy Definitions 
REAR VIEW MIRROR— An 
extremely useful device for de- 
tecting when an officer is follow- 
ing—but which no one ever 
thought of using at the right 
time. 
* 
Dumbbell Ditties 


I didn’t think I’d ever see 

An automobile on top of me— 

Especially, not a cheap used car. 

I didn’t think—and here we are. 
” * 


* 


* * 


Anyway, Popeye proves that 
there’s other ways of contracting 
Bonkus of the Konkus besides 
being in the automobile business. 

” + a 


Queer Queries 


Dear C. K.: Whatsa reason why 
I can’t get more’n fifty miles an 
hour outa my 1914 Silly Six? 
The salesman told me she’d do 
ninety.—Gullible Gus. 

Your mistake, Gus. He was 
doubtless talking about how far 
she’d go—not how fast. 

* +. * 


The Graf Zeppelin 
how many a big _ business 
floated with hot air. 


* * 


SIDELIGHTS 


It’s hard to imagine the assi- 
ninity of a system that ignores 
the; jobless and demands the time 
of a busy man. With forty thou- 
sand families on the Detroit 
Welfare rolls, the name of Emer- 
son W. Poag, director of adver- 
tising for Dodge, was _ recently 
drawn for jury duty. Of all 
times, and of all people! 

+ * *” 


illustrates 
is 


* 


Hitler’s picture always makes | 


me think of a dealer who has just 
been shown the amount of his 
annual loss. 

rn 


* * 


sell what | 


If the farmer can’t 
he raises at a profit, there’s at 
least a lot of it that he can eat. 





In This 





be observed upon request. 


Thank You! 


I have read your article which 
you wrote covering the note that 
I sent you. I also reread your 
first article and discover that I 
ran over it too hastily. I am sorry 
that I was the cause of a second 
article to cover this important 
point. I agree with you that the 
tendency of the dealer hungry 
for business, regardless of profit, 
will be to give the customer the 
maximum permissable allowance 
without consideration of the con- 
dition of the car traded in. 





In contrast, the automobile 
manufacturer is in a h—— of a} 
fix. 


* *” * 


The NRA code has one point | 
of similarity with the ten com- 
mandments. Everybody thinks 
it’s a good thing for everybody | 
else. 

* * * | 

Elmer Fetter allows he’d like 
to lay his hands on the miscreant | 
who took the sign off his “An-| 
tique” Shoppe and hung it on 
the stern of his venerable Lizzie. 

* * * 


Of all the admonitions I’m un- 
likely to forget, 

There’s one I’ll never overlook an- 
other time, you bet, 

And that’s the one that cautions— 
“Very slippery when wet.” 

I formed the resolution in an hour 
of deep regret, 

And creditable or not, b’gosh, I’m 
sticking to it yet, 

(Perhaps because it hasn’t rained 
since I was so upset). 

* x x 

DOGGONE D if it ain’t hard to 

love your neighbor as yourself 

when he starts racing his motor 

under your window. 

* a 

THE REASON it’s so hard to 

make a gpy business a permanent 

one is because “it’s a silly fish that 

is caught twice with the same 

bait.” 


* 


* + * 
MANY A DEALER is paying 


the fiddler for the dancing his 
salesmen did the night before. 


However, I believe that the ad- 
ditional time spent to write the 
second article will be appreciated 
| by a great number of dealers for 
it sets forth in very understand- 
able terms the importance of 
this phase of our code. 


J. B. Lane 
Oneonta Buick Co., Inc. 
Oneonta, N. Y. 


Build More Roads 


I have read with interest Wil- 
liam Ullman’s articles on various 
forms of taxes imposed upon the 
motor industry and upon the users 
of motor transportation. I have 
wondered often why it is that 
with all this money pouring into 
the state and federal treasuries 
|we do not have an even better 
highway system than we have in 
this country today. 


T will admit that there are many 
stretches of fine road and sec- 
| tions through which the motorist 
| may ride all day in comfort, ease, 
and safety. But on the other hand 
there are so many points of con- 
gestion or bottle-necks which take 
all the pleasure out of a run, not 
to mention the enormous expense 
in lost time by people who use 
their cars solely for business 
purposes. 


I feel that much of the delay 
and discouragement could be done 
away with by the elimination of 
all crossings at grades on our 
main trunk highways, and also 
by doing away with those ap- 





Cutting off the Flood 


Corner 


The views expressed in this column are these of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


parently unfinished sections of 
road which we so often encounter 
where wide highways suddenly 
shrink into one-lane traffic. 


With so much money coming in 
from motorists and so many sec- 
tions seeking a means to relieve 
their unemployment, it would seem 
to me that the best possible solu- 
tion would be to put the money 
to work to hire men to build and 
adjust our highway systems. 
This would be a good investment 
from the standpoint of charity, 
national safety, and general trans- 
portation economy. The sooner 
we get started the better, as it will 
also enhance the value of prop- 
erty along the new routes. 


J. &. B. 
Chicago 


<—2 word in 
edgewise” 


By the Publisher 


NO ONE WHO VISITED the 
Merchandising Mart in Chicago 
this week could have come away 
without feeling elated by the 
prospects of better business in 
1934. The Automotive Service 
Industries Show, under the able 
| direction of D. W. Rodger of 
Federal-Mogul Corp., was a suc- 
pee right from the opening of 
the big doors. 

ae cg * 

ONE OF THE silver linings to 
the “repression period” has been 
the improvement in display meth- 
ods adapted by manufacturers 
for their products and service. 
This Chicago show proved that 
the men responsible for the indi- 
vidual exhibits had resorted to 
every device to make their booths 
so attractive that it was not easy 
to pass one by unnoticed. Where 
colors, lights and animated gad- 
gets would not attract attention, 
appeal was made via the stomach, 
what with apples, salted nuts and 
temato juice on draft for the 


(Continued on Page 6) 





WASHINGTON ae lees KS Man.—Median Pert Nano 


New car sales (? mo.) 754—News reaches 53.5% of ete 


e@ FORDHAM HEIGHTS, oT ay PTET beta dct ell family income, $3,795 


Nears Tart 1,298—News reaches 47.0°: of families 


@ MOUNT MORRIS PARK, Dist. 18, Vet eat ikea) family income, $3,515 


NPS Tae 172—News reaches ROM families 


e@ CANARSIE, Dist 24, Bklyn Median family income, RTA 


| Nae Tae ao) 131—News Py eta t-te) bY ae Pye 


ae 


e@ NECK ROAD, Dist 27, Bklyn.— Median family income, $4,222 
PIE ae 4\8—News ts tae of families 


| e@ UNIONPORT Dist. 13, Bronx- Median family income $3,610 


New car sales |(¥ mo 277— News Peers) tl ie of families 


id SPUYTEN DUYVIL, Dist 24, Man.—Median Titi b Acoli $3,715 


ar sales (9 mo.) 644—News reaches 49.6°% of families 


eas VERSAILLES, Dist. 12, Bronx Median fumily income, $3,584 


New car sales (? mo 46) —News rear hes 53.3°« of ered 


Districts like these ... bring 70% 
of New York City’s newcar sales! 


lw the first nine months of 1933, New York City bought 58,800 new cars 
—almost as many 4S in the entire year 1932. And better than 70% of them were 
sold to buyers in the 87 middle-incomed districts, where median family incomes 
range from $1,800 to $4,500... In the largest part of your market, The News is 
by far the largest medium. It tells your story oftener, among customers who buy 
more cars. It parallels more closely your sales distribution. It influences more 


ocketbooks and minds. It does the only comprehensive job, and costs less—a lot 


less. -- Could you use more sales in New York? 


| a 4 New York’s Picture Newspaper 


a | 
We Ltt a af 
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Vesper Clarifies Code Points; Answers Questions 


Outlines Procedure for 
Groups and Committees 


(Continued from Page 1) 


count section of the code in re-| four, perhaps it would be impos- 
gard to which there has been! Sible to increase the hourly rate 
some misunderstanding, Mr. Ves-| S80 they will earn as much in 
per this week issued the following | forty-four hours as they previ- 
statement: “It will be considered | Ously did in sixty, but the hourly 
a violation of our code for any re-| Tate should be increased to a 
tail dealer to sell new cars at a| Point of equitable adjustment so 
discount, except as provided un-| that the dealer may remain in 
der the code rules for clean-up of | business and the employe not 





models being discontinued. | 

“It will be considered a viola- | 
tion of our code if any retail | 
dealer is party to a fleet trans- 
action whereby he takes in the 
used cars offered in trade, or as- | 
sists in the delivery of new cars, 
at discount which in any manner | 
reduces the amount of his regu- 
lar dealer’s retail discount as ap-| 
plied to individual retail transac- 
tions. 

“TI feel that interpretation should 
entirely set at rest any rumors | 
that the purpose or intent of our 
code has suffered through any | 
change. We have every reason to 
believe that we have the complete 
co-operation of all automobile 
manufacturers in this as well as 
in all other sections of our code.” 

And interpretation of the vari- | 
ous marketing rules contained in | 
section B of the code is as follows: | 

Answers to some specific ques- | 
tions are briefly as follows: 


Definitions 

Are dealers in large trucks un- | 
der our Code except for trade 
regulations? 

Our Code covers their opera- 
tions including both hour and 
wage sections and trade regula- 
tions, and that part of their used 
vehicle business that comes with- 
in the classification as covered by 
our Official Used Car Guide. 


Wages and Hours 

Does the number of hours stated 
in the Code (namely 44) apply to 
girls at work in the office, the 
same as mechanics? 

Yes. Except outside salesmen, 
watchmen, or executives making 
$30 or more a week. 

If there is a State law in any 
State which allows only forty 
hours for women to work in any 
one week, would the State law 
take preference over the forty- 
four hours in the Code? 

The State law governs. 

In the “availability clause” is 
an employe prevented from stay- 
ing on a job for more than forty- 
four hours even though he does 
so of his own volition? 

This Code regulates the dealer 
and not the employe and the 
dealer must pay for the time he 
requests the mechanic to be 
available. Available hours can- 
not be more than forty-four hours 
a week. 

How much time over forty-four 
hours a week can mechanics work 
on emergency work and what is | 
classified as emergency work? 

For our trade the maximum | 
week consists of forty-four hours. 
This does not mean 
week” and if you should work 
less than forty-four hours any 
one week, you are not permitted 
to increase over forty-four hours 
the next, the Administration’s 
thought being that if forty-four 
hours, with the present force does 
not take care of demands on you 
by the public, that you will in- 
crease your force, which of course 
is the purpose of the law. 

We only work two mechanics. 
We pay them 62c an hour. They 
have worked fifty-two hours per 
week when we have the work, 
which makes their pay $32 per | 
week. If we cut their hours to | 
forty-four they will only make 
about $27 per week, thus lowering 
their purchasing power. Are we | 
compelled to raise their hourly 
rate so they will continue to re- 


| 
| 





| three 


“average | 


suffer too much through reduced 
hours. 

My Service Manager, whom I 
pay $30 per week, works as a 
mechanic also. What are the 
maximum hours he can work? 

Unrestricted, but in accordance 
with past practice. 

Under Paragraph 4 is it per- 
missible to employ the given ratio 
of help at $13 per week in large 
cities? 

Yes. It is possible for an em- 
ployer to employ ten per cent of 
his workers at less than $13 per 
week. This ten per cent covers 
classes such as washers, greasers, 
aged or physically handicapped, 
provided that such employes were 
being paid less than the minimum 
on August 1, 1933, and provided 
further that the wages of the em- 
ploye receiving less than the 
minimum, shall be increased by 
at lease twenty per cent despite 
his shortened hours; provided, 
however, that no employer is re- 
quired to raise the wages of any 
such employe above the minimum. 

Must a mechanic on piece work 
who has put in forty-four hours 
elapsed time, but only—say thirty- 
six hours clock time—be paid a 
minimum of $22 for the week? 

No, but if the clock time, at not 
less than 50c an hour, is more 
than the minimum rate of from 
$13 to $15 a week, a mechanic is 
to be paid at the 50c an hour 
rate. If the clock time (figured 
at not less than 50c an hour) is 
below, the minimum rate is to be 
paid. In other words, if a me- 
chanic puts in forty-four hours a 
week and was assigned no task 
at all, he would receive from $13 


to $15 a week according to the | 


schedule for the varying popula- 
tions. 
assigned for certain hours of the 
week would be paid for the work 
hours at not less than 50c, but in 
the event he did not have any 


A mechanic who had tasks | 





task assigned during the entire | 


forty-four hours, he would 
paid the minimum scale. 

Are salesmen permitted to waive 
the drawing account guarantee? 

Salesmen are not regulated un- 
der this Code. The dealer is, and 
the dealer cannot waive drawing 
account guarantee. 


Under “apprentice salesman” 
clause is the phrase “employer 


last employing him”; what is 
meant by this phrase? 
An apprentice salesman is a 


salesman who has had less than 
(3) months’ experience. 
When a salesman has had a total 
of three months’ experience, the 
|last two months of which has 
| been with a single employer, then 
he comes within the provisions of 
| the Code that guarantees him a 
| drawing account. 


Under Article III, Paragraph 5 
| of the Code, a specified amount is 
| set forth as a drawing account 
for salesmen. Will you kindly 
tell us whether or not you believe 
a dealer may deduct demonstra- 
tion expense (gas, oil and repairs) 
from this amount, or do you con- 
sider these as an overhead ex- 
pense to be absorbed by the 
dealer? 

The minimum drawing account 
guaranteed to outside salesmen is 
for the purpose of providing a 
weekly compensation in cash. 
The question of creditor and 
debtor as between a salesman and 





ceive $32 for forty-four hours 
work? 

This is a question that is in- 
terpreted as equitable adjustment 
and which means if hours have | 
been reduced from sixty to forty- | 


a dealer is entirely outside of the 


| question of the salesman to have 


a weekly compensation so that he 
may count on this compensation 
for his immediate requirements 
and that his family may look te 


be | 








Pictured above is the Chevrolet unit of the “Under Three Flags Expedition” which stopped in Detroit on 
its way to Mexico. Standing with M. E. Coyle (center), general manager of Chevrolet, are G. L. Sallin, 
official AAA observer, and T. E. Allen, AAA secretary 


this sum of money being received | 
weekly as long as he may be em- | 
ployed by the dealer. 

Does Paragraph 6 of Article II 
of the Code, establishing mini- | 
mum hourly rates of pay for me- | 
chanics apply to the individual | 
mechanic or to mechanics em- | 
ployed in trade areas and can a 
State Advisory Committee estab- 
lish different trade areas within 
a State, taking into consideration | 
metropolitan areas, semi-metro- 
politan areas, and sparsely settled 
rural sections? 

Intent of the last paragraph of 
Paragraph 5, Section B, Article 
III is that all determining the | 
rates for employes should be on 
the basis of the census of 1930, 
and the State Advisory Commit- 
tee does not have any power to| 
re-arrange or establish trading | 
areas as given in the Federal 
census. | 

Used Car Allowances 

What is proposed for trucks 
above three-fourths ton capacity? | 

Trucks over three-fourths ton | 
capacity will not be in the Official 
Allowance Guide, and, therefore, 
do not at present come under the | 
provisions of the Code. 

Is used car traded on used car 
controlled by price book? 

Yes. 

Is it permissible to establish | 
local Appraisal Bureau by deal- | 
ers, such Appraisal Bureau to 
establish the re-conditioning de- 
duction in excess of the five per 
cent, ten per cent and fifteen per 
cent which the dealers locally 
would agree to allow for any 
given car? 

This matter is one that we feel 
should not be left with Local Ap- 
praisal Bureaus as it would open 
a very serious diversification over 
the country. We feel that as far 
as possible the minimum stipu- 
lated in the Code should be ad- 
hered to and followed, and where 
specific cases are brought to the 
attention of the various Code 
committees in various localities, 
that rulings should then be made 
rather than to attempt to set up 
appraisals. 

Can a dealer group print its | 
own Used Car Manual? 

No! 


| 
| 








Marketing Rules 

Will a manufacturer be allowed 
to sell direct to fleet owners at a 
discount? 

This Code regulates only the 
activities of the dealer and does 
not and cannot control any manu- 
facturers’ policy. 

If a factory did sell to a fleet | 
owner would that factory not be 
placing themselves in a retailing 
trade and thus be subject to the 
retailing Code which prohibits 
selling at a discount? 

Selling a quantity of cars to a 
fleet owner or a municipality 
might be considered a wholesale 
rather than a retail transaction, 
but in any event factory activities 
are not regulated by our Code. 

What is the liability of the 


| try, 





dealer to a fleet buyer, who previ- 
(Continued on Page 15) 


NIRA to Aid Export Trade, 


Overseas Auto Club Hears 


Chicago, Nov. 3.—With thirty-| directly aid export trade. 


six overseas members present, 
the ninth annual dinner of the 
Overseas Automotive Club at the 
Stevens Hotel Wednesday night 
attracted a turnout of about 200. 
The banquet was a feature of the 
ASI show and the association 
conventions this week. 


Particular interest centered 
about the talk of W. S. Culbert- 
son on the NIRA and its impli- 
cations with respect to foreign 
trade. Representing the Federal 
government, Mr. Culbertson 
spoke with authority. 


The guests were cheered by his | 





assertion that the government | 
will throw no obstacles in the| 
way of export trade. Mr. Cul- 
bertson gave it as his opinion | 
that, although the NIRA has} 
been primarily designed to aid 
domestic business, it should in- 


Chayne Ass’t Engineer 
Of Buick Motor Division 


Detroit, Nov. 3.—Harlow H. 
Curtice, general manager of 
Buick Motor Co., has announced 
the appoinment of Charles A. 
Chayne as assistant chief engi- 
neer of Buick. Mr. Chayne has 
been with the company since 


January 1, 1930, as motor engi- | 


neer. Before that, he was with 
Marmon for three years and with 
Lycoming for a year, and five 


years as instructor in mechanical | 
engineering at the Massachusetts | 


Institute of Technology, of which 
he is a graduate. His engineer- 
ing experience also includes serv- 


ice as mechanical engineer with! 


the National Advisory Commis- 
sion on Aeronautics. 

Chayne succeeds Harold _ T. 
Youngren, who has been made 
chief engineer of Olds Motor 
Works. 





Terraplane Car Stocks 


In Dealers’ Hands Lower 


Detroit, Nov. 3.—Car stocks in 
the hands of Terraplane and 
Hudson dealers last week reached 
the lowest point since December, 
1923, owing to the continued high 
sales rate throughout the coun- 
according to Chester G. 
Abbott, general sales manager of 
the Hudson Motor Car Co. 


Retail sales for the week end- 
ing October 28 were almost ex- 
actly the same as those for the 
previous week, and were 139.3 per 
cent of those for the correspond- 
ing week of 1932. The fact that 
the month just ended was the 
best October in three years in 
point of sales contributed largely 
to the extraordinarily low dealer 
stock. 


| house 








He 
pointed out that formulating a 
code for foreign trade is rather 
an impossibility, since conditions 
differ in different countries. 

Also on the program as a prin- 
cipal speaker was A. L. Frank, 
vice-president and general man- 
ager of the Studebaker Pierce- 
Arrow Export Corp. He pictured 
the foreign trade situation as 
having possibilities of continued 
improvement. 

R. C. Thompson, vice-president 
of the club, officiated as toast- 
master, presenting Capt. A. S. F. 
Morris, of London, England, who 
responded to the welcome. 

Serving with Mr. Thompson as 
the show committee were George 
E. Quisenberry, secretary, and C. 
M. Wynne, head of Overseas In- 
dustries, Inc., of Chicago, who 
was in active charge of the ban- 
quet arrangements. 








-- a word in 
** edgewise’’ 





(Continued from Page 4) 
asking—there was no rush to the 
restaurant counters even at meal 


times. 


* * * 


BORG - WARNER held open- 
at the “Four George’s 
Rooms” atop the Sherman House, 
and in the Dickensesque atmos- 
phere of that famous tavern 
many a pledge was made ere the 
guests climbed aboard their tally- 
hos for home. 

a * a 

MANY OF the exhibitors were 

running two shows during the 
week as Henry had decided to 
keep the Ford exhibit in Detroit 
open for another week. That 
meant duplicating some displays 
in a hurry, but if there was any- 
thing missing at Chicago because 
of this fact, I failed to note it. 

* * * 


THERE WAS a note of optim- 
ism throughout the A.S.I. Show 
which was so noticeable that it 
transcended all discussions of 
codes, Roosevelt policies and farm 
strikes. It was heartening to find 
so great a section of the automo- 
tive industry concerned only with 
building better merchandise and 
promoting its sale through legiti- 
mate channels to the trade. If 
the Chicago Merchandise Mart 
show is a criterion (and I believe 
it is) of what we may expect as a 
result of the National shows, 1934 
is going to walk away from 1933 
as this year did from 1932. You 
don’t believe it, well, wait and 
see! You hope I’m right anyway, 
don’t you?—G. M.S 
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STUDEBAKER 





PARDON 





Startling New 


STUDEBAKERS 





FROM THE SPEEDWAY COMES THEIR STAMINA 


FROM THE SKYWAY 
COMES THEIR STYLE 





BEGS YOUR 





EMPORARILY we are forced to stop writing any 

new Studebaker dealer contracts. Studebaker sin- 
cerely appreciates the interest dealers generally have 
shown in the new Studebaker line. One hundred and 
eleven contracts have been written since it was an- 
nounced and wherever we have territory that is open 
we are eager for good representation, but for the 
moment we have had to call a halt. 


Here is the story: With the new Studebaker line for 
1934—a new Dictator at $645—a new Commander at 
$845—a new President at $1045—we are having the 
best October in five years. Everything points to the 
best November in nine years. 

Our factories are building up production rapidly. 
We are working two shifts daily and have already 
shipped over 7,000 of the new models. Despite this 
we are thousands of orders behind. 


While the present shortage continues we believe 
that all the cars we can build should be turned over to 
dealers already on our books to fill their retail orders. 
Our Studebaker dealers are a fine and loyal group of 
men and are entitled to this consideration. 


It is only a question of weeks, of course, until we 
can get production up to a substantially higher point. 
By December 1 we will be in a position to give terri- 
tories open at present an adequate number of cars. 


May we suggest that now is the time to investigate. 
There are a number of territories which present excep- 
tional opportunities. Studebaker’s new low price range 
and the sensational new Studebakers of speedway stam- 
ina and skyway style, offer an unbeatable combination. 
Our dealers report that they are dominating their 
territory with this new Studebaker line. 


When you are given a territory with Studebaker you 
need have no fear of multiple dealership being in- 
stalled after your territory is developed. Studebaker 
gives exclusive territory. 

Inquire of any Studebaker dealer as to the treat- 
ment he has had from Studebaker and as to his expe- 
rience with the new Studebaker line. He will tell you 
that the Studebaker proposition is the best in the 
industry. 

For information, write to Paul G. Hoffman (himself 
an active and successful Studebaker dealer), President, 
The Studebaker Sales Corporation of America, Ye 
South Bend, Indiana. om 
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Nash Offers Six and Two Kights In New Styles 





Nash in a Nutshell | 
Big Six— | 
116-inch wheelbase. 
80 h.p. engine, 3%x4%. 
Twin ignition, valve-in- 
head. 
Five body models. 
List price (5-pass. 
sedan) 


Advanced Eight— 

121-inch wheelbase. 

100 h.p. engine, 3%x4%. 
Twin ignition, valve-in- 
head. 

Five body models. 

List price (5-pass. 


Ambassador Eight— 

133 and 142-inch wheel- 
base. 

125 h.p. engine, 3%x4%4. 
Twin ignition, valve-in- 

head. 
Five body models. 
List price (5-pass. 


(Continued from Page 1) 


as in the two eights that com- 
prise the Nash line for 1934. 

Speed might be said to be the 
motif of Nash design; even a still 
photograph of one of the new 
models gives the appearance of 
fast forward motion. That is, an 
optical illusion has been built 
into the cars. The fenders, head 
lights, fender lamps, hood, and 
louvres have, actually embossed 
upon them, those “speed lines” 
that artists paint into their pic- 
tures when they desire to indi- 
cate speed and motion. It was 
not easy to incorporate these 
speed lines in metal however; 
for instance, it required sixty- 
eight dies to form the assembly 
of the hood and its ventilating 
doors. 

Mechanically, the Nash has been 
improved with numerous innova- 
tions and changes from previous 
design. The two chief mechanical 
improvements are the coincidental 
clutch starter and the new trans- 
mission; both are to be found in 
al! models. 

The new starting arrangement 
is linked up with the clutch pedal. 
To start the engine, the operator 
firsts switches on the ignition, 
then presses the clutch pedal all 
the way down. The movement 
of the pedal first disengages the 
clutch, then completes the circuit 
between the battery and starter; 
when the engine starts, the mani- 
fold vacuum automatically breaks 
the circuit, and the starter motor 
cannot be operated as long as 
the engine is running. 

While primarily intended to 
add to the convenience of the 


Clear 





model. 





HOW THE NASH FRONT-END LOOKS 

Parallel speed-lines in the hood, 
fenders lend a new note of fleetness. 
ment and handles on the louvre doors enhances the speed effect. 


head lamps, fender lamps and 


The design of combined orna- 


REAR WHEEL SHIELDS ARE OPTIONAL 


An innovation is the cover shield offered as an extra with any Nash 
This view shows also the in-built tail and stop light, and the 


speed-lines in the fender skirt. 


driver, the new starting arrange- 
ment has many other advantages. 
Its convenience lies in its operat- 
ing automatically through move- 
ments that the driver must per- 
form in starting any car. 


However, the incidental advan- 
tages of the clutch-starter ar- 
rangement are important, too. It 
|ought to prove a great battery 
|saver. For one thing, it forces 
every driver to do what all 
drivers always (especially in cold 
weather) should do; that is, dis- 
engage the clutch before stepping 
on the starter. Then, also, it 
foils the parking-lot attendant or 
the garage hand who attempts 
to move a locked car by battery 
power. If he puts the car in 
gear, and steps on the starter, 
the clutch is disengaged; the car 
can’t be moved. 

The entire transmission, in all 





models, is new. It is a heavier 
and stronger unit, synchro-shift 
system. Helical gears are used 
throughout, even for first and 
reverse, with wider faced teeth, 
machine-lapped to a hard polished 
finish. To permit engagement of 
helical sliding gears, the transmis- 
sion splines also are helical. 

Universal joints in all models 
are of a new type, having live 
rubber bushings; they require no 
lubricating or adjusting, and are 
said to be more silent than the 
type previously used. 

Under the hoods of all models 
are to be noted numerous im- 
provements. All engines have 
new camshafts, which carry a 
gear for the windshield wiper 
drive. The generator is now 
mounted at the extreme front end 
of the engine, to be in the air 
stream from the fan; its cooling 


Vision Ventilation Features New Nash 


CUTAWAY FRONT WINDOW PROVIDES PORT FOR EXHAUSTING INTERIOR AIR 


Lowering the front glass opens a port in the upper forward corner of the window, so that the vacuum | 


created by the exterior wind wing withdraws air from the inside of the car. The rear quarter windows 
are pivoted so that the rear edge may be swung outward into the air stream to exhaust the interior 


air. 
below. 


With this construction, Nash uses a fixed windshield, which permits the wipers to be mounted 
The wipers have a positive mechanical drive, by flexible cable from a special gear on the cam- 


shaft. With the fixed windshield, an unusually large cowl ventilator, fitted with a screen barrier against 


insects, is provided. 














SMOOTH—EVEN WITH A TRUNK 


Even with an in-built trunk, the smooth beavertail design of the 
new Nash is apparent. This view shows the recessed panel in the 
bumper, which carries color matching the body. 


ALL INSTRUMENTS IN TWO CIRCULAR DIALS 


In the new Nash instrument boards, a large speedometer fills the 
circular dial at the left, and the other indicators are grouped inside 
the right-hand circle. Decorations are in silver. The right-hand panel 


opens into a commodious package compartment. All controls are 


mounted on the board. In the center is a concealed ash receiver. 


is further aided by the use of 
radial fins on the generator drive 
pulley to: maintain air circulation 
between the pulley and the gen- 
erator housing. 


Several mechanical changes 
have been made affecting only the 
six and the smaller of the two 
eights. A modification of the 
pitch of the blades has increased 
the efficiency of the fan, permit- 
ting a reduction in its speed 
and effecting quieter operation. 
Intake and exhaust manifolds 
have been redesigned to improve 
distribution. The steering gear 
is now the Gemmer worm and 
roller type. In these two models, 
the gasoline tank capacity has 
been increased from 16 to 19 gal- 
lons. 


Interiors of all models have 
been newly styled. The instru- 
ment boards are of especial in- 
terest. They are. similar in 
general layout in all models. 

An unusually effective lighting 
arrangement for the ignition lock 
has been devised. A flip of a 
switch illuminates a translucent 
ring entirely encircling the lock 
cylinder, making the heyhole 
stand out like a bullseye on a 
target. 


New Big Six Engine 

All Nash models now have twin- 
ignition, formerly used only in 
the eights of 128, 133 and 142 inch 
wheelbase. The 1934 Big Six (116- 
inch wheelbase) therefore has 
been equipped with a new engine, 
valve-in-head. The bore has been 
increased to 3% inches (formerly 
3%) giving 234 cu. in. displace- 
ment (formerly 218); horsepower 
has been jumped from 75 to 88 
(at 3200 r.p.m.). The gain in 
horsepower comes not only from 
the increased displacement, but 
through the use of larger valves 
and new manifold design. In- 
take valves, formerly 121/32 in., 
are now 1% in., exhaust valves, 
formerly 117/32, are now 1 19/32. 
The Stromberg down-draft car- 
buretor is used. 


Improvements have been made 
in the chassis also. Brakes are 
now Bendix equal-action two- 
shoe single anchor type, with all 
main operating parts cadmium 
plated to prevent rust and cor- 


rosion. The I-beam section front 
axle has been increased in weight 
and strength, and the track of the 
front wheels has been increased 
to 57% inches (formerly 56%). 
Steering is by Gemmer worm and 
roller gear. 


Changes in Advanced Eight 

The 100 h.p. engine of the Ad- 
vanced Eight has a_ heavier 
crankshaft, with larger main 
bearings, steel backed babbit lined 
(formerly bronze backed). Ex- 
haust valves have been improved 
in material. The carburetor is 
Stromberg, down draft. Brakes 
are the same type as used in the 
six. Brake drum diameter is now 
11 by 2%. Wheels, either steel 
artillery or wire spoke, are 16 in. 
diameter (formerly 17) taking 6.50 
by 16 tires (formerly 6.50 by 17). 
A new rear axle is used, having 
spiral bevel gear drive. 


Ambassador Improved 

Improved material in the ex- 
haust valves and a new carbure- 
tor with drip chamber are 
changes in the 125 h.p. engine of 
the Ambassador Eight, besides 
the many other improvements 
already mentioned as affecting all 
models. In the chassis, the worm- 
drive rear axle is of new design, 
with banjo-type housing and 
stronger axle shafts. With the 
new Bendix brakes, the drums 
have been changed because 
smaller wheels are used. The 
drums are now 14 x 2% (formerly 
16 x 2); wheels are 16 in. (torm- 
erly 17), and tires are 7.00 x 17 
(formerly 7.00 x 18). 


Prices Announced 


Prices of all models are as 
follows: 


Big Six—5-Passenger Sedan, 
$785; Business Coupe, $765; 4-Pas- 
senger Coupe, $785; 5-Passenger 
Brougham, $795; 5-Passenger 
Town Sedan, $745. 

Advanced Eight — 5-Passenger 
Sedan, $1,065; Business Coupe, 
$1,045; 4-Passenger Coupe, $1,065; 
5-Passenger Brougham, $1,085; 
5-Passenger Town Sedan, $1,035. 

Ambassador Eight — 5-Passen- 
ger Sedan, $1,575; 5-Passenger 
Sedan, $1,625; 7-Passenger Sedan, 
$1,955; Limousine, $2,055; 5-Pas- 
senger Brougham, $1,820. 
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GAIN... 


SIX OUT OF A TOTAL OF FOURTEEN AWARDS 
COME TO CAMPBELL-EWALD 


© THIRD PRIZE — For the third consecutive year, Campbell-Ewald Company has con- 
clusively demonstrated its leadership in the Outdoor Advertising Field. 


The Fourth Annual Exhibition of Poster Art was held in Chicago during 
the week of October 16th, and again for the third time, more than forty 
per cent of all prizes awarded were won by Campbell-Ewald posters. 


Over the three-year period Campbell-Ewald has won — 
5 out of 9 Major Prizes 
10 out of 31 Honorable Mention Awards 
HEY, FELLERS, 


THE NEW OLDSMOBILES 
ARE KNOCKOUTS! 


The Major Prizes consisted of two firsts, two seconds and one third. 


In this year’s exhibition, posters designed by Campbell-Ewald for its 
clients won — 


2 out of 3 Major Prizes 
4 out of 11 Honorable Mention Awards 


Three hundred and twenty-five posters were displayed. Twenty were 
submitted by Campbell-Ewald, and of these twenty, eighteen were 
selected by the judges for a place among the One Hundred Best 
Posters of the year. 


Sy] Tay La Campbell-Ewald Company, in addition to its outstanding newspaper, 
magazine and radio advertising service, its merchandising and sales 
U.S.ROYAL promotion service, and its product and package design department, 
enjoys the distinction of placing more outdoor advertising than any 

other advertising agency. 


--sTraIGHTS- | \ 
PONTIAC 


ADVERTISING WELL DIRECTED 


CAMPBELL-EWALD 
COMPANY: DETROIT 


H. T. EWALD, PRESIDENT 


LR, 
New York Chicago San Francisco YW Los Angeles Toronto Montreal 
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Chevrolet October Output 


Ford Meets NRA Rules but 
U. S. Boycott Still Holds 


Detroit, Nov. 3.—Coincident with 
an announcement made today that 
the Ford Rouge plant is taking 
steps to comply with the hours- 
per-week regulations of NRA 
came word from Washington as- 
serting that the several steps 
Ford has taken toward complying 
with the Blue Eagle rules have 
not raised the boycott of Ford 
products in government purchases. 

Following upon the recent Ford 
action in accepting collective 
bargaining at the plant at Edge- 
water, N. J., and his agreeing to 
supply wage-and-hours data to the 
NACC before November 10—two 
requirements for compliance with 
the NRA code—came today’s an- 
nouncement that employes at the 
Rouge plant are to be brought 


off half the workers each week al- 
ternately. 

The Washington dispatches 
point out that the Ford boycott 
was not based on non-compliance 
but on the fact that the com- 
pany has refused to sign the code 
and accept a Blue Eagle. 


Parking Code 
Airing Hears 


| Pros and Cons 
| Washington, Nov. 3.—A veritable | 
| traffic jam of witnesses and di- 
vergent testimony marked the 
public hearing on the code of fair 
competition for the motor vehicle | 
storage and parking industry held | 
here last Saturday. 

M. C. Dorntage, president of the | 





The boycott apparently will con- 


| tinue, unless Comptroller-General 


John R. McCarl decides that 
failure of a manufacturer to sign 
a code is not sufficient grounds 
for rejecting his bid on a Govern- 
ment contract. 

Rejection of the bid of a local 
Ford dealer on a contract for 
1,300 trucks, being purchased for 
the Civilian Conservation Corps, 
now is before McCar! for decision. 
The comptroller, who is the final 
authority on Government con- 





within the limit of thirty-five- 
hours (average) per week. This 
is to be accomplished by laying 


Gasoline Pump | 


Makers Asking | 


| 


Code Revision. 


Washington, Nov. 3.—Proposed 
changes in the trade practice | 
code already approved for the, 
gasoline pump manufacturing in- 
dustry, three of them dealing with 
price control, are scheduled for 
public hearing before the NRA 
here November 7. The suggested 
modifications are submitted by 
the executive committee of the 
industry. 

One proposed change provides 
that the manufacturer, not the 
buyer, shall pay the transporta- 
tion costs involved in the replace- 
ment of defective products. 


Another suggested revision re- | 


lates to the sale of equipment at 


prices lower than those on file | 
committee. | 


with the executive 
The proposed modification would 
permit such sales to purchasers 


now having contracts with other | 


manufacturers which call for 
more favorable prices until the 
expiration of such contract. 


Campbell-Ewald Handle 
Australian Travel Acct. 
Detroit, Nov. 3.—The Australian 

National Travel Association an- 


nounces the appointment of Camp- 
bell-Ewald company to handle its 


advertising in this country. At/| 


the present time, a national ad- 
vertising campaign is being 
planned to present Australia and 


the beauty of the South Sea ports | 


enroute to Australia to the travel- 
ing American public. The cam- 
paign will be handled by the De- 
troit offices of Campbell-Ewald in 
conjunction with the San Fran- 
cisco offices of this agency. 


Oldsmobile Retail Sales 


Maintain Steady Gains 
Detroit, Nov. 3.—October re- 
tail sales of Oldsmobile Sixes and 
Eights in the first ten-day period 
of the month are reported by R. 
M. W. Shaw, Oldsmobile sales 
manager, as maintaining the 
steady gains shown by this busy 
General Motors division. 


“Business in the first ten days 
of October,” says Mr. Shaw, “con- 
tinues to reflect the improvement 
that we have been enjoying 
throughout 1933. The volume ig 
eighty per cent over that of the 
corresponding period a year ago. 
And our total retail sales for the 
year, up to and including October 
10, are 9,728 cars ahead of the 
same period last year.” 


Ever-Tite in New Plant 

Davenport, Nov. 3.—The Ever- 
Tite Mfg. Co., manufacturers of 
auto accessories, has purchased 
the Lee Broom Co. plant at 417 
Washington St. and with remodel- 
ing will locate in the new plant, 
according to G. C. Monckmeier, 
head of the firm. 


| Indianapolis 


tracts, has called on Secretary of 
Agriculture Henry A. Wallace for 
an explanation of the rejection. 


Hope to Halt 
Diverting Taxes 
From Highways 


Seattle, Wash., Nov. 3.—A new 
angle of attack on the problem of 
gas tax diversion was proposed 
in a resolution presented by Carl 
Heussy, secretary of the Seattle 
Automobile Dealers Assn., at the 
Washington state good roads con- 
vention, just held at Port An- 
geles. 

The resolution provided for a 
constitutional amendment to the 
state charter, “prohibiting any 
diversion of funds received from 
the said gasoline tax for purposes | 
other than road maintenance and | 
construction.” 

That the proposed constitu- | 
tional amendment should also | 
contain a limitation on the gas 
tax levy, was also included in 
the Heussy resolution, as follows: | 
“Be it further resolved that said 
constitutional amendment include 
in the same, that the maximum 
levy by the State of Washington 


| upon gasoline shall be the sum of 


five cents per gallon, and that the 
said maximum limitation be fixed 
by the constitution of the state 
of Washington.” 

The Heussy resolution died in 
the committee, but served to 
bring up a new thought in the 
gas tax problem. 


ATA Elects 


Indianapolis, Nov. 3. — Three 
new directors were elected to 
terms of three years each and 
officers for the following year 
were re-elected by the Indiana- 
polis Automobile Trade Assn. 
at its annual election meeting 
held at trade headquarters here. 


Officers chosen for another 
term of one year each were: R. 
H. Losey, head of Losey Motors, 
Inc., president; Frank D. Hat- 
field, president of the Frank Hat- 
field Company, vice-president; T. 
E. Byrne, general manager of the 
Citizens Motor Car Company, 
secretary, and W. F. Moyer, head 
of the Lathrop-Moyer Company, 
treasurer. 

Directors named for the new 
three-year terms included Mr. 
Losey, W. J. Robinson of the 
Robinson Automobile Company, 
and W. Mort Martin of the Mar- 
tin Truck Company. Mr. Losey 
and Mr. Robinson were re-elected 
after expiration of their terms, 
while Mr. Martin, oldest exclusive 
truck distributor in Indiana, is a 
new member of the board. 

Hold-over directors who com- 
plete the list of nine include the 
following: 

Mr. Hatfield; Harry S. Burke 
of the Burke Cadillac Company; 
E. L. Shaver of the E. L. Shaver 





Company; Mr. Byrne, Mr. Moyer, 
and C. H. Wallerich of the C. H. 
; Wallerich Company. 


| Metropolitan Garage Board of 


| ment of a Code Authority by the 


International Garage Ass’n, gave | 
the introductory statement on be- | 
half of the industry. He said that | 
the proposed 54-hour maximum | 
week was the most important sub- | 
ject to be given consideration, and 
asked that this provision be not 
changed. 

G. S. Whiteman, president of the 
Metropolitan Garage Ass’n, pre- 
sented the code. He recommended 
that the 40-hour work week for 
office employees be increased to 
44 hours; that owner-operatives be 
placed under the maximum hour 
provision; that wages and maxi- 
mum hours for mechanics be 
made to conform to provisions of 
the automobile dealers’ code. 

Dr. L. H. Seltzer, representing 
the labor advisory board, offered 
an amendment to establish a max- 
imum 40-hour work week for office 
employees and 44 hours for others 
on the payroll. J. Pollard, also 
of the labor advisory board at- 
tacked the proposed minimum 
wage on the grounds that it was 
a reduction from that now being 
paid in the industry. 

Other speakers included I. C. 
Fox, representing the Retail Dry- 
good Ass’n, who asked that park- 
ing facilities operated by mem- 
bers of that group for their cus- 
tomers be exempted from the code 
provisions; G. E. Keneipp, repre- 
senting the automotive mainten- 
ance and garage industry, who 
challenged the right of the code’s 
proponents to speak for the garag- 
ing industry as a whole. W. J. 
Aitken, of the Chicago Public 
Parking Institute, vigorously de- 
fended the code as submitted. E. 
P. Finn, of the Publix Oil Co., 
Boston, recommended a 56-hour 
week for employees in suburban 
garages where only one man was 
employed at any one time. 

Fred Hewitt, of the A. F. of L., | 
stated that the proposed wages 
fell short of the amount necessary 
to maintain a family in health and 
comfort, and proposed a minimum 
of 45 cents an hour for all em-| 
ployees except clerical and office 
workers, who would receive $16.00 
a week. 

C. E. Murphy, representing the 





Trade, charged that the appoint- 


president of the International 
Garage Ass’n would be “auto~ 
cratic” and prove discriminatory 
against small garage owners. He 
said the proposed code could not 
hope for success unless a more 
“democratic” form of administra- 
tion was provided. He suggested 
a planning and co-ordinating com- 
mittee of 54 members composed | 
of three representatives from the 
Recovery Administration, three 
from the Metropolitan cities, and | 
one each from individual states. 
The group would in turn set up a 
committee of twelve members 
which would be charged with the 
administration of the code. 

The hearing was conducted by 
deputy administrator K. J. Am- 
merman. 


Motor License Revenue 
Under Last Year Average 


Columbus, Nov. 3.—Glen M. 
Daily, registrar of the motor ve- 
hicles department, reports that 
revenues from the sale of motor 
vehicle licenses dropped $1,347,- 
601.46 for the first nine months 
of 1933, as compared with the 
corresponding period a year ago. 

Revenues collected for passen- 
ger automobiles were $11,134,- 
801.75 for the first nine months 
this year, compared with $11,562,- 
633 in 1932. Revenues from com- 
mercial and other vehicles were 








$16,967,897.28 for the same nine 
months this year, and $17,887,- 
667.49 for 1932. 


Totaled 37,699; 30 Times ’32 


Detroit, Nov. 3.—Production of 
Chevrolet car and truck during 
October totaled 37,699 units com- 
pared with 59,357 in September 
and 1,205 in October last year, 
M. E. Coyle, general manager of 
Chevrolet announced today. 


This October production Mr. 
Coyle added is the best for the 
month since 1929 and brought the 
total for the first ten months to 
609,000 units, compared with 
394,000 for the entire year of 1932 
and 782,000 for 1931. 

Part of the increase over last 
year’s October mark may be ac- 
counted for by the fact that 
plants were shut down for change 
of models at an earlier date last 
year, Mr. Coyle said. Neverthe- 
less the October output this year 
exceeded the combined output in 
September, October and Novem- 
ber last year. 


Advisory Group 
Chosen in Mich. 


Detroit, Nov. 3—A Michigan 
Advisory group to have charge 
of administration and enforce- 
ment of the retail automobile 
code was named today accord- 
ing to an announcement by W. 
D. Edenburn, general manager 
of the Detroit Automobile Deal- 
ers’ Assn. 

The committee consisting of 
nine members composed of three 
from the Upper Peninsula and 
six from the Lower Peninsula is 
as follows: Lower Peninsula: 


Aaron DeRoy, Hudson-Essex, De- | 


troit; A. B. Burkholder, Chevro- 
let, Grand Rapids; L. A. Wright, 
Dodge, Jackson; Owen McMahon, 
Ford, Petoskey; Hugh Erbaugh, 
Used Cars, Flint. The Upper 
Peninsula: M. J. Schenck, Buick- 
Olds-Pontiac-Cadillac, Sault Ste. 
Marie; Elmer Jones, 
Marquette; and E. O. Sanregret, 
Ford, Houghton. 

A meeting has been called for 
Tuesday, November 7, at the 
Hotel Statler here, which will be 
presided over by F. O. Pickens. 
The new committee will then be 
organized to take over all 
administration of the code. 


Further Trouble Expected 


In Freight Carrier Law 
Indianapolis, Nov. 3.—Further 
harassing of motor freight car- 
riers in Indiana is foreseen in 
action taken at the first annual 
convention of the Indiana Rail- 
road Employes’ and Taxpayers’ 
Assn. held here. 

The 150 delegates who attended 
the meeting were instructed to 
ask their thirty-seven county or- 
ganizations to adopt resolutions 
condemning “laxity in enforce- 
ment of Indiana common and 
contract carrier motor vehicle 
laws.” 





Chevrolet, | 


the | 





The marked increase in do- 
mestic sales is evidenced in the 
fact that all but 3,500 units of 
the October output was shipped 
to dealers in the United States. 


DRA Meets to Form Code 


Detroit, Nov. 3.—At a meeting, 
under the auspices of the Detroit 
Automobile Radiator Assn., for- 
mulation of a code under NRA 
provisions for this industry was 
gotten under way. The meeting 
was attended by representatives 
of some thirty-five radiator repair 
shop owners, constituting a gath- 
ering of the bulk of such establish- 
ments in Detroit. It was deter- 
mined that an increase in the 
charge for radiator repair work 
was essential, if the shops are 
to survive, because of increased 
cost of both material and labor. 


N. J. Payrolls 
Spread Widely 


Trenton, Nov. 3.—Gains in fac- 
tory employment and payrolls 
and a decrease in the average 
weekly earnings during Septem- 
ber, as compared with August, is 
shown in the monthly report of 
the Department of Labor con- 
taining employment statistics of 
673 establishments located in 
fifty-six of the principal manu- 
facturing regions of the state. 


| Factory employment showed a 


gain of 6.1 per cent and payrolls 
of 4.4 per cent while the decrease 
in average weekly earnings was 
1.6 per cent. 

In the manufacturing establish- 
ments surveyed, there was an 
average of 186,905 persons em- 
ployed during September with 
aggregate weekly earnings of 
$3,825,516. This is an increase of 
10,833 employes and $160,751 in 
the aggregate earnings for the 
weekly payroll over August. Dur- 
ing the same period average 
weekly earnings decreased from 
$20.81 to $20.47. 

The Newark-Harrison indus- 
trial area, the largest in the state, 
containing 233 of the manufac- 
turing establishments reporting, 
showed an increase from 39,777 
in August to 42,306 in September 
in the number of persons em- 
ployed a gain of 2,529 or 6.3 per 
cent. Total weekly payrolls ad- 
vanced from $814,812 to $880,893. 
an increase of 8.1 per cent and 
average weekly earnings in- 
creased from $20.48 to $20.82, or 
1.7 per cent. 


Pittsburgh SAE 
Pittsburgh, Nov. 3—A_ meet- 
ing of the Pittsburgh Section 
Society of Automotive Engineers 
will be held here November 6, 
rather than November 8, as pre- 
viously published elsewhere. 


‘*.-the little spokesman of a great industry”’ 
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Service Industries Show 
Offered Profitable Items 
for New Car Dealer 


By E, M. LUBECK 
HE Automotive Service Industries Show in Chicago 
this week presents two outstanding points for the auto- 


mobile dealer. 


First there is an astounding array of new and decidedly 
useful accessories—items with an appeal to the dealer 
from a standpoint of sales possibilities and profits, and 


an appeal to the car owner for usefulness and convenience. 
* * * Oo —- -—--. - ——-— — — 


Among other tools, there were 
gold-plated end wrenches, and 
stream-lined modernistic screw 
drivers. There were ornaments 
for the car in glittering chrome 
plate. Of particular notice were 
the modernistic hot water heat- 
ers, with newer and more effi- 
cient heat distribution. There 
were new type windshield wipers 
and defrosters, claimed to be bet- 
ter than ever. Cushioned tire 
chains also were shown among 
the winter accessories. 

A host of new automobile 
radios, small and compact but of 
high efficiency also were on dis- 
play. 

There were literally hundreds 
of items with which a dealer can 
make money, and make friends 
with the man to whom he sells 
them. 

The show disclosed that acces- 
sory makers have provided a real 
line for 1934 which will enable 
dealers to grab the ‘‘added 
profits” so generally talked about 
this past year. 

+b * * 

The second outstanding ad- 
vantage offered to dealers was 
in the service tools and shop 
equipment displays. No one with 
any experience with servicing or 
repairing automobiles or trucks 
could go through the show with- 
out realizing that millions 


of | 





dollars of time and money have | 


been spent designing better and | 
more efficient tools for the serv- | 


ice and repair end of the business. | 


One testing device determines 
exactly what is wrong with the 
ignition or carburetion. 

There are new hoisting appa- 
ratus, jacks and standards for 
hoiding the car or parts of the 
car in position while repairs or 
adjustments are being made. | 
There were brake testing ma-| 
chines and any number of new 
brake lining materials. Then 
there were new types of cushions | 
and upholstery materials in all | 


the modern shades and hues. 
ok * * 


While there were no exhibits 
of devices for taking care of 
the new types of cars promised 
for next year, there were evi- 
dences of the fact that such de- 
vices await only the announce- 
ments of the mechanical features 
of the 1934 car. The parts and 


De Soto Dealers Make 


Gains in Deliveries 
Detroit, Nov. 3—New automo- 
biles sold by dealers representing 
the De Soto Motor Corp. during 
the week ending October 28 were 
10.3 per cent greater than for the 
previous week and nearly six 
times as much as for the corres- 
ponding week in 1932, according 
to a factory announcement. 


ne 





Irvin S. Cobb and his daughter Elisabeth learn Reason 
No. 8 why Hupmobile is The Car of the Careful Investor 





White, Simpson, Barnes 
To Address Ind. SAE 


Indianapolis, Nov. 3.—A three- 
sided discussion of gear sets is 
scheduled for the November meet- 
ing of the Indiana section, Society 
of Automotive Engineers, Herman 
Winkler, chairman, announces. 
The meeting will be held on the 
9th at the Athenaeum with three 
prominent gear men headlining 
the program. 

S. O. White, chief engineer of 
the Warner Gear Co., of Muncie, 
will present a paper entitled: 
“Should an automobile transmis- 
sion have a brain?” J. M. Simp- 
son, executive vice-president and 
general manager of Warner Gear, 
and W. B. Barnes, independent 
development consultant of In- 
dianapolis, will also speak. 





Cleveland Show Again 


Goes to Public Hall 
Cleveland, Nov. 3.—The Cleve- 
land Automobile Show scheduled 
for eight days from January 13 
to January 20 will be held this 
year in the city’s Public Hall, it 
has just been determined. Last 


Ln 





year for the first time in a de-| 
cade, the show left Public Hall 
and was held in the former de- 
partment store building of the 
Higbee Co. There was tremend- 
ous crowding in these quarters 
and some exhibitors were unable | 
to show their complete line. 

The Cleveland show begins im- 
mediately after the closing of the 
New York show. Herbert Buck- 
man, secretary of the Cleveland 
Automobile Trade Assn., again 
is show manager. 


Terraplanes Lead Sales 
Parade at British Show 


Detroit, Nov. 3.—During the re- 
cent Olympia Motor Show, Eng- 
land’s annual automobile exposi- 
tion, Terraplanes had the distinc- 
tion of leading all American cars 
in point of retail sales, with a 
total of seventy-seven, according 
to a cable received by Allen C. 
Germann, export manager of the 
Hudson Motor Car Co. 

Attendance at Olympia was the 
largest since 1928, being 234,000 
as compared with 185,000 last 
year. Sales were the largest in 
Olympia history. 





o squ eaks 


‘Satchell Chosen 


To Head MEWA; 
Board Elected 


(Continued from Page 1) 

R. Crow, Little Rock, Ark., vice- 
president; Ray Sparks, Cham- 
paign, Ill., secretary, and Elton R. 
Seager, Cleveland, Ohio, re-elected 
treasurer. 

New directors chosen were W. 
E. Wissler, Des Moines, Ia.; G. B. 


|Shearer and G. P. Henderson, 


Philadelphia; S. B. Dean, St. Paul, 
Minn.; H. R. Rosen, Providence, 
R. I.; Al Swank, Houston, Texas; 
K. R. Crookham, Portland, Ore., 
and T. A. Walsh, San Francisco, 
Calif. ae 


Ind. Truck Group. 
To Convene Today 


Indianapolis, Nov. 3. — The 
sixteenth annual convention of 
the Motor Truck Assn., of In- 


diana, will be held at 10 o’clock 
Saturday morning at the Lincoln 
hotel here, C. W. Abrahams, sec- 
retary, announces. 
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5-passenger Sedan, Series 321-A, $895 at factory (tax and special equipment extra) 


mobile rolls along month atter month 
and year after year as soundless as a 
ghost. And when you finally trade 
in your Hupp, it will not embarrass 


around the gasoline intake, between 
fenders and body, between hood 
and cowl, between running boards 
and frame, between tire brackets 
and splash pan . . . in fact, this entire 


wo huskies puffed and panted, 
pulled and pushed. Irvin Cobb 
and his daughter listened for the 
tiniest squeak, the smallestcomplaint 
from this much abused Hupmobile. 


shop equipment makers are on 
the job. 

On the whole, the parts people 
appreciate the gold-mine possibili- 
ties of service on twenty-four 
millions of automobiles. They 
know the opportunity ahead for 


you by squeaking about its age. 


“Yes”... says Mr. Cobb... “a squeak- 
less car should make a squawkless 






the dealer and the repair man. ‘lo : : zs , 
They know that the car dealer Not a peep! For there is no single Hupmobile body is actually insu owner.” 
who takes steps to get the repair lace in the Hi bil h 1 lated from the frame. 
and service jobs on the car that piace in the Mupmobule where meta 
he has sold can cut for himself a rubs against metal. Hupmobile is | With its rubber-cushioned, quiet- - 
big slice of service business, if . al : k 1 : . ; 
he really wants to. insulated against squeaks, as wellas voiced motor, its hypoid rear axle, 

* * * heat and cold. Not simply inafew its synchro-silent transmission, and 

The show was for jobbers. It ; . . : THE CAR OF THE CAREFUL INVESTOR 
ctl dae thaanh helene & show places, but at the bases of the lights, | that complete body insulation, Hup ( 
for dealers and repair men as i 
AT FACTORY 







well. 


GM Aids Bank 

Flint, Nov. 3.—General Motors 
Corp. has subscribed to 2,571 
shares of common stock in the 
proposed National Bank of Flint, 
which will replace the First Na- 
tional Bank and the Union Indus- 
trial Bank and release $7,000,000 
of impounded deposits. The mo- 
tor corporation’s subscription 
amounts to $89,985, bank officials | 
said. 


No squeaks...no squawks...no profitless jobs in the 


shop. That's just one of a dozen reasons why dealers 
find Hupmobile such a satisfactory car to handle. 
Perhaps the most vital reason is a franchise which 
competent judges call the fairest in the industry. 
Write for details. 








HUPP MOTOR CAR CORPORATION =: + : Detroit, Michigan 
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New Hampshire Dealers Complete New Passenger Car Registrations By Makes and 
HUDSON GR’P | 


Appoint Code Committee 
CoE Moy. &-—Aekemenite CHRYSLER GROUP FORD GROUP_ GENERAL MOTORS GROUP 


dealers of New Hampshire met 
October 24 in the State House to States » 
consider applying to themselves the > 
code approved under the National 2 
Recovery Act and appointed a 5 
committee of ten, one member 

from each county, to devise code Aiebame 
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h id § 50 am 32 a : | i 12] 21] 51 i: 5 i: 2 newts et] ll ol Sl ST tT tt] ot] | | 
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32 1/7 3 a C 1| se J 124] 2 167] 27 1| 28 
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ee on the envelope was | New Mexico 33 ‘| | — , &- 4 | ik 4 | 138 od 
ernet Sesmo gee ee = 50 a 1220) 2455 ass ait it 3 aa 75| 456| 1006| 5562 33| 582 

: ie Bl : 4 2 39| 2574] 60 
bucbend running tie ee Now York 932 268] 259! 200] 1158] 1885] 2534] 57 mel we ‘al 2224] 53] 279] 360) 3522 pn 59} 420 
Bill at Detroit's "owankiest bote®. Seah, Conall 33] 51 23] 102 574| 750] 640 s 1204) | 1s 116 1361] 96) 4| +100 
me at home longing for a new hat. = "32 26 66) 112] = i 416 467 52| 4} 56 
But when I read his letter, I was | North Dakota = il ¢| 24 = aaal_ita re "| 308 ae 4 : 219 i 24 oo 3| | : 
Reeribly echemed of myself. Jock wae | '33| 200| 244| 815) 2203 1770 yal A777 ie4| 18] 2424) —27| ana! sea) S227 | S80 14) 373 
having the time of his life—enjoying 32] — 84] (126 ~—81]_—«i519 nn 1314 ‘ 1320 81} 22] 956) 15] 99) 145] 1318] 220) 14) 234 
a room with private bath, circulating | O11 33] 44) 39) 287; 628) 998] 1032) 1| 1033, 83 1| 2179 a 58 197| 2521] 26) 1| 27 
ice water. All the famous Book- 32 14/ 29 49} 126 a1) 589 3] 592 53 6| 719 67| 8731 = 24/ 1| 25 
Cadillac luxury—and it cost only $2.50 | Oregon ha * 7 = % 20 7 4 | = | = | 3 = = Ar 1) 7 
/ i ‘| t that! — z 

Sai: Feorteinly conkde’t ered he caine 33 472| 241] 1106 so0a| 477i] 2838 2548| 395) 38) 3285, 35, 392| 777| 4922] 381| 16, 397 
Jack said, too, that the food was grand | 32] 211] 182 a 881| 1411] 1798 17 1815] 242| 28] 1484) 32] 189] 290] 2265! 877) 32] 409 

and not at all expensive. “Last night,” | Rhode Island = rr = 7 = — rr aoe = al = | = - a = 4 

he wrote, “I ate a delicious full-course 33 31 10 a6 4301419 419 7 sa n 38] 859 45 

dinner for 75c. All four of their restau- South Carolina 30 10 z 7 2 814 11 815 j 219 | 17| 245 20 a| 
rants are first rate. Splendid service in "331 4 10 36 7 121 111 1! 112 161 20| 193 3 3 
each.” Seuth Debote 32 | Hl | 1 3 40] 101 | 101 rs | 104 : 3 6| 128 9 

; ah 33] 31, 29) 100 i 675] 500 1| 501 38 1| 877, 2 47| 63) «21 
Next time Jack goes to Detroit, i'm Tennessee "32 13 9| 10 56 86 288 a 290 15 2 312 | 4 im 17| 360 36| 1| 37 
going to make him take me with him. | ’33[ 127; 41|  271| 1371| 1810] 1865 —4]:1869 3861 -B 345| 4406] 101, 5| 106 
It'll be a marvelous vacation, one that B32 71| 50) 67| 205) 393] 2050) 12] 2062 128 2058 142] 2387] 65 8| 73 
we can afford, too. Utah "33 q 5 30 85] 126] 84 84] 13 130 1}. 13) 22) 179] 15 15 
"32 81f 72 72 | 1 ssf 17 1 18 
* * NI "33 14 4 2 59, 98] 86 | 86] 15 | * 2 14, 33/160] 28 | 28 
1200 ROOMS .... $2.50 UP "32 31} 44) 77 1| 78 11 2 11} 141 105f 24] 2] 26 
Virginia 33] 40) 55 iF 473| 685] 653 | 653] 25 1} 880| 2| 27| 123 1058] 80; | ~~ +# 81 
ii "32 14) 35) = 31 88} 168] 744 2| 746] 30 3] 508 3} 21 64| 629 73 2| 15 
HOTEL Washington 33] 41[ 48] 212/406, 707[ 430, «3,433 ~««47/—C«d'SéS SB | 64, 64| 734] 85) | 85 
k- di ll "32 16} 15 H 66] 108] 248 1| 249] 29 1] 152 16] 30 228] 20) 3] — 23 
ac w ae "33| «+57 <k- 433| 667] 367 1| 368 35 523 i 41| 69] 669 | | 68 
Boo ( la l oct Virginie 32] 16 83 an re 1] 272] 10} 2] 209 9} 21] 251f 30) 1] 381 
DETROIT ila "331 +60| 73 a 638 3| 632] 80| 10) 894; 3| 94| 177| 1258] 107) 5| 112 
Setcaanedt oo Melets Wits = 32] 21] 33) ~=—30] 185 "360 rr 1} 438] 41 6| 413} 8] 49] 61) 578] 88} 5] 98 
panes ae icaiie 3316) 22) a5) 7a a8) a aot 77 | 4 15 101 6| | 6 
J. E. Frawley, Manager 32 | 3| | | 10| 14) 36 | 36] 4| 36 3 48 8| | 8 
Hotel New Yorker, Hotel Lexington, New York City, : g 331 30 11 112 140 293] 374 2 376 | 36 366 a 516] 48 | 49 
Rits Carlton, Atlantic City, Van Cleve, Dayton, and | District of Columbia "321 15|__12|__-:15|_27|_—«9 | 829 3| 332] 25/ 2] 239) 2 13 60} 345] 8| 87 
iso under Relph Ms Direction Total, 48 states 33] 3357| 2578|10422/29565|45922| 33525, 176|33701 | 3765| 304|49392 7886|65239| 4631| 175| 4806 
econ neereeeenenenennnnneenmmmnnanaass | _and Dist. of Col. 32] 1518! 1642) 1375) 7592/12127]26432| 243/26675] 2453) 353/21659| 274] 1702] 2910/29351| 3224] 3826) 3550 
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States for the Month of September 1933 Compared With 1932 


S’BAKER GR’P | W’S-OV’D GR’P NON-AFFILIATED MANUFACTURERS 
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Alabama — 3) | 1448 DECEMBER 
32 12 I 1) | _685 | 3.8-New York. International Power & En- 
Ari "33 4| 1 5 1| | 1] | 1 | | 1| 351 gineering Conference, 
rizona ‘321 4| 4/ 8 4) 4] - a i ; | - = | 2 3} | 1 213 ne ae Va, American Institute Chem- 
’33 | 1 4 5 1 1 | | 1 | 3 7 ci _ | 1 i 1081 cal Engineers, 
— ‘af | a} st at | tt So S| . of |) | a 
Californi 33] 147; 121) 268] 339) | 339] 100) 23) 9| 9| 75| 45] | 46| 68! 10] 27 1] 9635 Brussels, Belgium, Twenty-seventh In- 
- 7 ’32[ 257| 148] 405 45} 24] 69) 95) 2 | 1| 138) 45] _1|__—«69|_—si51|_—s 28} ~—s18} 10] 6021 ee Sein cok See ee 
"33 | 4| 7, «11 3 3] 2 | | 4, 1 a) 4| 1| 2) | 894 Detroit, Mich. American Society Me- 
werate 2] 13} 7 20 6| 6) 7 | | |g # | -m@ 2} | | 551 chanical Engineers, first week in De- 
: 331 22 18 40 15 15 7 l 3] 5 10| 7 16 - 10) 25) 7 12 2561 cember. National Aeronautic Meeting. 
Connecticut ga] aol 28/591 t2| | taf as a}_|__a}_ai|_‘8|_al_a1|_ 5a] a at 1271 | “Chemical Industries. “Grand. Cente 
’ aa Palace. 
Pawn Ot Tl Ut Ct CU] Cl | al OTC OD] anaer 
7 - 8—New York. Nat'l Automobile Dealers” 
Florida 33 6| 4) 10 54 54 5) 58) " 1| 7| 1| | | 4| 1 7| 1462 Assn. meeting. 
*32 5| 2| 7] 7 1 8 9} 128) l 13} 3) 2] 7 4 2 1] 1135 &—New York. Rubber Assn. meeting. 
: : | 25) 9| 3| 19! 15| 3 11) 1 3/ 374 | &-18—New York. New York National Aute- 
Georgia 133 | 10 27| 37 45) | 45] 6} af | | | 3374 mobile Show. 
a = % a ts) | tae tt i a 3 4| 2! 2| | 1183 6-14—Los Angeles. L. A. Motor Car Dealers’ 
’ 4| | | 3 Assn. 
Idaho 32] 1| “| 1 | | | 2) | 3 | J Br See D. C. Annual Automobile 
| Show. 
Illinois 33] 28} 101| 129] 24| 24] 21 3) 23] 9| 48 29| 46 72| 11| 18| 6 8210 | 13-20—Toronto, National Motor Show of 
32] 56) 91} 147f —93|_—sa|_ 10461 4| {| 11) 54] 18] 2] 67| 75] 14) 18] 8 43265 — 
Sedienn 331 32! 57 89 30) 30 19! 1| 33) | 45 12| 1] 8 5| 2| 2/ i] 5526 ae ant Automobile Show, 
32] 62) 36] 98 65 | 65 29] | a 3| 5 = 1| 6| 1] 2231] 18—Okiahoma City. Oklahoma Petroleum 
Sans 33] 16) 24] 40) |p| 82} | 38] 22 3) 6 7, | 2918| 25.26—Sioux Falls, 8. D. South Dakota Inde- 
"32423 9] 32] 44 1| 45 gf —S tS ) 13| 10 | _3|__—54_—1438 pendent Oil Dealers’ Assn. 
K "33 27/| 23 50 8 | 8] 2 | 2) 8] 4 5 1 3 3| 3242 | 27-Feb. 3—Chicago. Chicago National <Aute- 
— 32) 3a} 14] 47f 39} _1|_—4of-—sis}_—Ssa} S| tS] 12} 4| | a) 6) 1786 nen 
33) oo} Ssi8f 27 27) 1 9) 11) 13,7 a 4 2323 we 
wanndiy 32] 26 8] 34 27| 4/ sif 7] __si_—«{_aj_—gf_—sst_—S | _—sod 4|_ 51 1136/*Bajo Tres Banderas” 

7 331 «9 7; +16 11 1; 12 2 i i 1 4 1 | 3 4 2 1790 : : 
sanisone ‘321 30! ~=6| = a6f saa} a} a2 8] 32 3} 4] 1) 22) 4 | 2] 1099 Reaches Indianapolis 
ae "331 «210 6| 16 5 5 | | 3 2; 13) 10 9 1 8 | 1257| Indianapolis, Nov. 3. — The 

32] —14]_—s14]|_ 8 6 6 1 | ae 4 16 6) 5 2] 606| “Under Three Flags” expedition 
"331 +27|.~ «+72; «99f~+«+16 16 7, +8 +14, #248) + 35) 35] 75| 74, +13) 32 1 6206 | "ow touring the United States en 
Massachusetts ‘32 | 101 57|_ 158 AS 11 ed ee 6| | 9| 45| 37| 1 93 68] 9| 18) 6 3527 | route = - — - Mexico = 
331. +15) 14, ~«291~*& 5 5|. 13, 1 2 3; 13, ~—8 li, 6 3 4 ee) ee ee ee ee ee 
Maryland ‘321 39] 21) Gof 20) —2}_—aat 15) 1 22| 5 7} 12) 5} a} af 381 <r ees ae ee ie 
Michigan 33 32 48| 80 48 1| 49 7 2| " 2| 58 26} 11| 70 2 38 23] 11948) staff of the Lubrite Oil Corp., 
32 69 35| 104 50 5| 55 16 I 58} 22 3} 18] 44 10| 14 11] 3478|a@ subsidiary of the Socony- 
Minnesota "331 17/33) 50 4 | 4 1, | 9 | 20) 14! 4| 12 1) 12 2748 | Vacuum Co. which is sponsoring 
32] 39) 26) G65] 33 3| 36 7| i m@ 6 6 10/19 4 1] 1457 | the 8,000 mile test run. 
aa 33] 1] 8) 9] | .  e l ] 7 2 1 l | | 1395 i 
Mississippi ene = “ : - } | The ten cars engaged in the 
: 32] : 18] 2 ul = | 3 3 4) 2) 1] 795 | drive left the northern-most road 
Missouri 33021) S32} 53117 | 17] 7 | 5| 3, 24) 15 15} 18 6 8 1] 5141| of Alberta, Canada, nearly a 
321 33] 40} 734 44 2) 46] 11 | 50! 13 23 11] 9} 15 7] 2642| month ago entering the United 
33 | 4! 4 8] | 1) | 5) 1 | 1| 1 2) 2 413 | States in the near northwest and 
Montana 32 | 5| 2 71 6 6] | , 2) 1 6! 1 236 ane ye eastward . > — 
; | | T —— | boar efore turning back wes 
3 19} | | 
Nebraska 331 A. ° A | > | 3! 4) | 5 2 3 | 6] 1911 toward the Mexican destination. 
sot __28|_11/__841_16 a} _1at ; > : s 1] 777] the cars were selected by A.A.A 
Nevada 331 | 1) | 1 1 122| representatives who are accom- 
32 | 3) rt 8 3 } 9! | ‘ | | M4 : 
a _— 7 seas Reece i 7 — a a : i aE a | _ 1 _148] panying them on the trip. 
i 9) 14 3 i} 8 2 | 7 6 2 3| | 
New Hampshire .30{ 17] 4] 21f 81 of 2) | | a 9 1 9} 3 | 4 453 
a *33 30, 63), 93 25 25] 14! 2} 19! 7; 31 | 26] 62) 24] 13) 3] 5362 EXPERIENCED 
: ‘324 8i!_70}_'151f__80i_20/ 100] _35/_2! 10|_55| 22) 9) 46) —5t|_16|_— 15) __—8|_3393|| SERVICE MANAGER 
. "33 | yi | | | | | | | | Nl | @ | | ‘| 299 f handisi d 
New M a | | | Knowledge of merchandising an 
a 32 | I “i 1| 1 | | | 2| | | | etl _|___132||] modern shop methods, wants 
Ses Wonks 33] 67| 283) 350] 124!) 1} 1251 51 4 48) 27| 123) 88) 114; 199) 51) 45) 4] 14373|| connection with reliable dealers 
J2] 170! 381) 551] 248) 42) 290] 126) 4) | 43) 154] 106) 26) 168| 200' 52! 70| 22] 10230|| handling Chrysler products, Gen- 
, 33 | 6 7 13] 14 | 14] 4 27; 11 | 5) li 1| 5 1 4 | 2941 || eral Motors, or Ford. Location 
North Carolina "39 | 6 10) 16 | a | st 62} 1 6 3) 4 i} 1200 || no object. Best onan 
33] 1| 4| 5 1| l 1 1 | ee ee ee es 1 1] 652 Box 131, Automotive Daily News, 
North Dakota 32] an} 6} saz 4/ 5 4} mae | 7 | all | | | 1 285 a Center Bldg., Detroit, 
Ohio °33[  41/ 86) 127] 122, | 122] 19; 10; 41| 8| 80 45 1; 35} 69) 12| 19) 5] 9432 vat 
‘32[ 88) 64) 152] 241] 12) 253] 55| | 7| 95] 20] 1} 41| 36| 7| 21] 5] 4375 
~ *331 «16)~—~=O«10|-—ts 26 4 4l 9 1 9 2 44 2 1; 2); | 4639 
Oklah : 23 : - : : ; 
eee at 17| jul_28] 7 | 1 18|__| Jos 5 | ett 1804|] Do You Want Prof- 
"33 2 5 7 15 1 26 2 | 3) 6 7| 1134 < . 
Oregon 32) 4 | sf 2 2 2 | 4], | 6 2 | 369 itable Business ? 
: 33] 69| 85| 154] 71) #&2«| 71) 24, 15; 42) 11) 111) 74) ~ 5§9| 120; 14) + 37| 4] 13374 || Somewhere in the industry there is a 
Pennsylvania 32] 133! 82) 215] 226] 17] 243 71! = 18} | 17] 136) 49 S| 88|__78|__1t|_—23)_ 12] 6866 || corporation i es ae 
*33f #@=68ollhClUo1O 11] ~ &I | 5] 3| rai 2| 7] 5 10) - 7 4| 8) | 1096 ope le of securing poets le business. 
Rhode Island salir] u_ afar |ar} o_o} t}_tol_g_a}_n]_s|_ai_a]_1f_5a|| The soem tory ee tenting Soe, Done 
° "33 1) ~ if 2] 16) 16 17| | 2) 2 2/ . 2 iP ‘ 1 1797 business. He has weathered slumps be- 
South Carolina *32 5| 1 6| 3| | ‘| ‘ 8) | 5 a| | 662 fore. He is seasoned by years of active 
teat yg j ea | - a y — business experience. He welcomes pres- 
South Dakota a a 4 a a } ut ] t 2) } | 5 aI 1 | = |} ent conditions because they enable him 
aan Seiwa ee Se! 2 ae ee E i ..| P vor to show his ability and do his best 
331 6, 32| 38 47 | 47 1} 24) 33) | 8 | l 1| 8 1 2 2397 || work. 
Tennessee 32 | 9| 2) 11 13 2) 15 5) 12 3| 6 5 5 7 1 843 || An automobile man, with years of real 
7 ; : —_ ss ~ nm : —— . eee ee eD experience in wholesale, retail and branch 
Texas 331 32! 32 641 38 38 | i 12 11 1 26 9| t 2 9 2 1 8376 | management. Of unusual ability to in- 
: 321 . 91 ho 45 136] Al acne l — 42 I — 37 _ 3 a _ 8 __ 3 12 a e ; 22 b _13 : 6} 10 : 20] 5253 spire loyalty and confidence among 
Utah 331 | 2) 2] 1| 1] 1) 4! | | 3| 3) 3) r 421 employees and dealers—especially quali- 
a 32] 3| 2| 5] 1| 1] 1 10! 1| 1| 6| 1| l 236 os to take apr ogron a of a sales 
733 2 - T a = ve 2! cana - 2 _ ena anaes | ——— a a ——_ —_ lepartment or the entire business. 
Vermont "32 6 a z 9} 31 3i | ol : = 2 J 5 a ae The man who writes this is a college 
_. 7 Lee —— =i a : S : —— = ovv man, under thirty-five. He is facing the 
Virgini 331 15 13} 28] 7| 7] 1 9 3| 1 11; 17 | 10} 12) 1| 1) | 2578 || most productive period of his life. He 
oa 32 | 20!) 9| 29] 28! 28] 4 2 22! 4| | 8| 9| 1! | 1] 1726 has tackled two of the toughest wholesale 
“>a <i EY F peer pan ai . - ] — res development jobs in the industry—and 
Washington 1331 14 34 48 | 7 1 8I 1 3 7) 21 | | 9| 5) 6 | 2067 carried them through successfully. 
321 31 16 47[ 23 1} 24] 5| | | 11 2 17| 8 1| 1] 724 ; : , 
= ——-- —— . - _— — ——— -~ a He is at present employed but is seeking 
West Virginia 33 | 13| 13 26 | 10 10 3 | 1 18} | 3| 7 8 1850 a connection where there is a _ greater 
32] 14) 6} 20] 31 Ss 31 Al | 11) 8 i: 4 ; 4 2 7173 opportunity for the exercise of his 
. a ’ | | | 21 19 1 7 6 3173 ability. When he finds it, he has to 
Wisconsin 33 16 26 42] 10 | 101 4 2) "7 14 5 | | offer an exceptional experience, an al- 
at a cas ss) “ 1 a 14 U ) | 20 G 41 a : 5} 1596 most unbounded capacity for accom- 
Wyoming K 1 5) | | 2| 242 plishing results. 
aI — ia 25 3 1 i 4 "I 7 2| ai | ; , a 3 ta ee 
District of Col. , | | | | | 1306 Automotive Daily News 
act of Col s32}__13}__22]_35f_1o|_—i|_nof_a}_—| | a} a]__a}__—i|_—as|_i3|__4 1] 893 || 626 New Center Building 
Total, 48 states ’33] 810) 1395| 2205] 1197| 4| 1201] 359) 280) 510; 110; 939) 536) 2\ 574| 974) 191| 364| 63 | 157976 Detroit 
and D. of C. ’32] 1701) 1387) 3088] 1671) 167| 1838] 758) 319) | 181] 1125] 451] 61) 934] 843] 189) 295) 158] 81893 
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Motors Hold; 3rd Quarter Earnings Reports Help 


Reports SI Show 
Many Concerns 
Enjoying Gain 


By C. J. ALEXANDER 

New York, Nov. 3.—Turnover in 
automotive shares listed on the 
New York stock exchange this 
week was smaller than for some 
time, the motors giving ground in 
this respect to groups of stocks 
more definitely within the _ so- 
called “inflationary” classification. 

Prices among the motors were 
firm for the most part, with no 
group showing any outstanding 
strength. 

The Automotive Daily News 
stock price averages showed the 


following results for the week 
ended November 1: 

Last This 

Wk. Wk. Change 
DM, on st¢necdeence 21.25 19.55 1.70 
10 car-truck companies ..21.75 20.53 1,22 
10 parts-accessory firms...14.46 12.31 2.15 
4 tire-rubber companies 20.10 19.52 0.58 

In the sell-offs in the stock 


market following the strength of 
the first half of last week, the 
parts and accessory issues among 
the motors had to withstand the 
heaviest pressure, although the 
reason for this was not clear. It 
was easier to understand why the 
tire and rubber shares, generally 
included among the so-called “in- 
flationary” stocks, should hold up 
better than the car and truck and 
parts and accessory sections of the 
list. They were responding natur- 
ally enough to the increased in- 
flationary moves in Washington. 


Motors Resist Decline 


During October, the shares of | 


automobile and associated com- 
panies lost ground in line with the 
stock market as a whole. Again 
it was true, however, as has been 
the case in most of the declines of 
recent months, the motors with- 
stood the pressure in better shape 
than the market as a whole. On 
a percentage basis, the drop in 
automobile and allied stocks de- 
clined during the month about 
three-fifths as much as the gen- 
eral market price averages. 
Here’s what happened to the 
Automotive Daily News market 
averages during October: 


Sept. Oct. 
80 31 Change 
24 motors ... ...-20.89 18.65 2.24 
10 car-truck companies . 21.74 19.06 08 
10 parts-accessory firms. .13.91 11.09 2,82 
4 tire-rubber companies 22.09 18.78 8.31 


Here we have the largest decline 
in the parts and accessory group, 
figured on a percentage basis, al- 
though the tires and rubber lost 
more points. The rubber stocks 
showed considerable weakness at 
times during the month when in- 
flation possibilities appeared to be 
on the wane. 

Speaking of inflation, it was in- 
teresting to note that during the 
past week some of the motors 
made their appearance in the “in- 
flation” groups. One investment 
house advised as follows, after dis- 
cussing the Washington policies: 

“Therefore, purchase of stocks 
in the mail order houses, indus- 








trial implement companies, ferti- | 
lizer companies and companies | 


which specialize in moderate 


priced automobiles would be in| 


order.” 


Trusts Buy G. M., Chrysler 

A survey of the holdings of ten 
investment trusts revealed that 
they had increased their General 
Motors common stock ownership 
by 25,600 shares between June 30 
and September 30 and their hold- 
ings of Chrysler by 16,200 shares. 

As earnings reports for the third 
quarter continued to come in this 
week, the favorable position of the 
motor industry became more and 
more apparent. In the long run 
earnings make prices and the se- 
cret of why the automobile shares 
held up better in October than 
other groups is found in the third 
quarter reports. 

For instance, each of the first 
sixteen parts and accessory com- 
panies to report for the three 
months ended September 20, 
showed improvement over the cor- 
responding period of last year. 
What was really more surprising 








was that, contrary to all seasonal 
expectations, nine of the concerns 
registered betterment over the 
preceding quarter. Thirteen of the 
sixteen recorded in the first nine 
months of the year better earnings 
than in the like period of 1932. 

Of the first nine passenger car 
and truck companies to report, 
eight topped the corresponding 
period of last year, while four 
showed improvement over the pre- 
ceding three months. Seven of the 
nine had a better record for the 
first nine months of the year than 
a year ago. 

Meanwhile, the statisticians in 
Wall Street, with the third quar- 
ter results to work on, were busy 
all week calculating what various 
automobile and allied companies 
might report in the way of earn- 
ings for the full year 1933. 


Most of the prognosticators al- 
low General Motors $2 a share and 
Chrysler $3 a share for the full 
year. This reveals a confidence 
in the final quarter. This would 
mean a net income for the year of 
around $95,000,000 for General 
Motors, as against $165,000 in 1932, 
and of $13,000,000, or thereabouts, 
for Chrysler, as compared with a 
net loss of some $11,254,000 last 
year. 


Estimates of Earnings 


Here are some of the other con- 
clusions arrived at after much 
figuring as to likely results for 
the year: 

Borg-Warner, 75 to 80 cents a 
share on its common stock, as 
against a loss a year ago; Trico 
Products Corporation, $2.90 to $3 
a share, comparing with $2.57 in 
1932; Packard Motor Car Co., 
deficit of less than $1,000,000, as 
against a loss of nearly $7,000,000; 
Goodyear, a net income of more 
than $2,000,000, contrasting with 
a 1932 loss; Bohn Aluminum & 
Brass, close to $1,500,000, as 
against loss of $720,000. 

Hupp Motor Car Corp., deficit 
about a third as large as the $4,- 
515,000 loss reported for 1932; 
Electric Auto-Lite, 85 to 90 cents 





Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Nov. 3, 3:20 p. m.—The motors sprang back 


to life in the stock market rally this afternoon, and five 
thousand shares of General Motors changed hands in one 
block, shortly before the close, at 28%. The next sale was 


one-eighth higher. 
over yesterday’s close. 


rally. 


Other 


Chrysler was up more than two points 


automotive issues joined the 


eee 


a common share, as compared 
with $1.21 in 1932; General Tire & 
Rubber, $4 a share against 15 
cents; Motor Wheel Corporation, 
$500,000 in contrast to loss of more 
than $1,000,000; Bendix Aviation, 
net income of close to the propor- 
tions of the net loss of $1,600,000 
last year. 

Libbey - Owens - Ford Glass Co., 
more than $4,000,000, as against 
1932 deficit of $295,000; Firestone 
Tire & Rubber, $2,500,000 against 
$5,152,000 in its last fiscal year; 
Eaton Manufacturing Company, 
nearly half a million dollars this 
year in net income, as compared 
with loss of $674,000; Midland 
Steel Products, more than $1,000,- 
000 in earnings, compared with 
$221,000 loss. 

Raybestos Manhattan, Inc., close 
to $1,000,000 compared with half 
million loss; Timken Roller Bear- 
ing Company, nearly $2,000,000 
against half million deficit; L. A. 
Young Spring & Wire, $500,000, as 
compared with small loss in 1932; 
E. G. Budd Manufacturing Com- 
pany, expected to finish 1933 with 
little, if any, loss. 

Stutz Stock Offering 

L. L. Harr & Co. announced 
this week that it would make a 
public offering of 50,000 shares 
of common stock of the Stutz 
Motor Car Co. of America, Inc. 
The stock will consist of shares 





purchased from the company and 
acquired in the open market. The 
stock, offered as a _ speculation, 
will be sold at the prevailing 
market. 

Stutz is listed on the New 
York Curb Exchange, where it 
has been selling at between $7 
and $8 a share. It also is listed 
on the Chicago Stock Exchange. 
On September 20, those who 
owned in excess of ten per cent 
of the outstanding stock were 
Charles M. Schwab, 38,238 shares; 
Carl Schmidlapp, 22,498, and E. 
V. R. Thayer, 22,855 shares. 

General Motors preferred and 
Nash capital stock dividends 
were paid on November 1. Par- 
ker Rustproof Co. this week de- 
clared two dividends on its 
capital stock, one a regular of 
seventy-five cents a share and the 
other an extra of seventy-five 
cents a share, payable November 
20 to stockholders of record on 
November 10. 

The New York stock exchange 
this week admitted to listing 496,- 
450 shares of new $5 par stock of 
the Pierce-Arrow Motor Car Co. 
This stock was issued in accord- 
ance with the company’s plan of 
recapitalization. 

Sterling Motor Truck Co., Inc., 
filed in Washington this week a 
registration statement for the is- 
suance of $742,546 worth of se- 
curities. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, NOVEMBER 3, 1933 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 








1933 











Hiel eo NEW YORE 
ign -OW 
26% 6 Allis Chalmers Mfg...... 
3934 6% American C. & F........ 
14 154 American Chain ....... 
3% 114 American La Fr........ 
17 3! American Woolen ...... 
8414 3114 Auburn Auto (2)....... 
21% 64% Bendix Aviation ....... 
5414 914 ee ae Ms ese hb eas 
215% 5} Jorg-Warner ....-+e00. 
1454 25% Briggs Mfg. wcccccccces 
97% 34 Budd Mfg. Co., E. G.... 
534 1 3udd Wheel Co......... 
22% 644 Chicago Yellow Cab (1). 
587% 73% Chrysler .cccsnccecececes 
26 3 Collins & Aikman....... 
19 4 Commercial Credit ..... 
39% 16 Commercial Credit A... 
43% 18 Commercial Inv. T. (2). 
4 1 Continental Motors ..... 
4% 1! Curtiss-Wright ......... 
8 2 Curtiss-Wright, A ...... 
85% 32'4 duPont de Nemours ... 
16 S34 Hetem Mile, ccccecccccs 
27% 10 Electric Auto-Lite ..... 
54 21 Electric Storage Battery. 
7% % Evans Products ........ 
ait 3% Federal Motor ......... 
31% 9% Firestone T. & R....... 
5% 1 EE Se rere 
30% 10% General Electric (40c)... 
12% 10% General Elec. Spec. 
35% 10 General Motors ........ 
20 334 Glidden cecscccsccveres 
21% 3 eee ee, ee acines 
47% 9144 Goodyear T. & R........ 
5% 1 Graham-Paige ......... 
3% 4% Hayes-Body Corp. ..... 
6% 1 Houdaille-Hershey B ... 
15 4% Houdaille-Hershey A ... 
16% 3 Hudson Motor ......... 
7% 1% Hupp Motor ........00. 
46 1354 International Harvester . 
60% 12% Johns-Manville ........ 
6% % Kelly-Springfield Tire .. 
12% 3% Lee Rubber & Tire..... 
37% 4% Libbey-Owens-Ford Glass .... 
20% 4 Ludlum Steel .....c000- 
46% 13% Mack Trucks (1) ...... 


(60c).... 





Last Sale 1933 Last Sale 

Nov. 3 Oct. 27 | High Low Nov. 3 Oct. 27 
eae 16! 16% | 20% 6 Marlin Rockwell 12% 
Cee 231% 22% 2% 14 Marmon Motor .. eee ae 
aces “as soae ft one 3 EES EO arr ae 1034 
oeeee eee 1 6% 14 Moto Meter, G. & F......... 4 37% 
eee 11} 115g | 36% 7% Motor Products ..........+.. 23% 241% 
ee re 3834 371% | 1158 1! BEGRON TEES i caccnsccensede 7% os 
aes 1314 1234 | 1134 $64. Whervar Cores. ccccaccvcasiass 5 5 
seim 461% 4434 | 27 SOU MMS Be ois She go avarniin teh 1854 19% 
owes 15% 15%4 6% Oe. SE eee ea kaa a Aaie we 3u% 37% 
sae aire 8% 9 10 134 Pleree-Arrow .ccoccscccccces 1 23 
seeee 5% 5% | 205% Raybestos Manhattan ....... 143% ccs 
aewae 3% 356 6% 394 Reo Motor ooccceccccsevosces 3 3 
aad a? 23 4 Republic Steel Corp.......... 13 1254 
awed 42% 415% 8 34 Sparks-Withington .......... 414 4 
eeeee 17 18 16 5 Ge DE C ccceevatdutnese (9082 oes 
eee 145% 15%] 11% 2%, Stewart-Warner .......e+000- 5% 6% 
ae a RRA. 83 See I 5 fncdacecevaess> 434 458 
eeane 34% 3334 | 10% 1 TROTUONS CE, vcccccccnstecse 6 6 
Rona ts 1% 134 | 20% 534 Thompson Products ......... 12% 12% 
br aus 2% 24%, | 35% 1334 Timken Roller Bear. ........ 26% 26% 
ea 4% 4% | 3878 2036 Trico Products cccccsccseses cea 
mite 79 78% , 51% 1934 Union Car. & Carb. (1) .... 405% 4034 
ha iree 11 1134 | 94 13% U. S. Industrial Alcohol..... 69% 65% 
MIS 15 15 25 O06 ye cicceenkaacecss, Se 16 
ue 40 3814 | 58% 19% West’house E. & M.......... 35% 35 
sinha a 3%| 7% Oe Valine TR co cccactsncncs Se 4 
Ae 5% .eee | 19% 3%, Young Spring & Wire....... 11 eee 
aie 20% 21 CHICAGO 
ota ee 3 re <iize, CA TE eos ccenieee mee 3% 
ceees 1934 19% | 15% 3 Bastian Blessing ..........-» 6% 7% 

12 12 18% 63% Bendix Aviation ........++++ 15% 13% 
eae 28% 28 195% S66 Dg eee coscicscrcecocs, BO 15% 
ee 15 15% 3% 54 Grigsby-Grunow ........+++: 1% 1% 
‘ceuue 135% 13% | 14% 3% Houdaille-Hershey, A .....-. 10 ona 
ee 33% 3141 6% 1 Houdaille-Hershey, B .....-. 3% 2% 
sada a 2u% 2% | 14% 6% Modine Mfg. ......--+eeeee% ‘ae ‘cca 
peed 1% 1% | 26 16 Weslest COS coc ccsacveneces 
sala 3% 3 $y 1 Pines Waterfront ........++> 
ceaks Ha rere DETROIT 
rer 10% 10%} 2% % Baldwin Rubber, B ......-+- «+++ ae 
at 3% 4 10% 3 Bower Roller Bearing ....-..+ +++: tees 
as 38% 38 6% 5% Ex-Cell-O Aircraft & Tool... 2% 2% 
poate 51% 49144] 8% 3% Gemmer Mfg., A ...sseceeee cere eee 
Sanne 2% 3 7% 1% Hall Lamp Co. ......ssceeee cove 4 
are ca 7% 3% 1% Hoover Steel Ball .....-++++ sere oese 

29% 29% | 68% 221%, Parker Rust Proof ........++ 54 eeee 
cence 12% 12 7% 1% Timken-Detroit .......eeee+ sere eoee 
nae ar 27% 26% 1% % Warner Aircraft Corp. ....-- 52c 65c 


Rogers Elected 
MEMA Head; 


Merger Quashed 


(Continued from Page 1) 
Co., Minneapolis, Minn., vice-presi- 
dent; C. P. Brewster of the K-D 
Manufacturing Co., Lancaster, Pa., 
secretary, and C. H. Burr of the 
S-K-F Industries, New York City, 
re-elected as treasurer. 

The decision not to merge with 
the APEM passed the membership 
of the MEMA without a dissenting 
vote, and an announcement that 
the latter association will consid- 
erably enlarge its group program 
next year was enthusiastically re- 
ceived at the convention meeting. 

The MEMA will co-operate with 
the APEM in code matters, it was 
decided. C. C. Carleton, executive 
vice-president of the APEM, de- 
livered a talk before the MEMA 
meeting and explained the various 
provisions of the industry’s code. 


‘Subject Closed’—Eicholz 

Commenting on the turndown 
of the merger with the APEM, 
A. H. Eicholz, general manager 
of the MEMA, said that so far 
as his association is concerned, 
the subject is closed. 

“Our action disposes of the 
matter of a merger,” he said. 
“However, since you ask me the 
reasons for our stand, I shall be 
glad to elaborate. 

“At the outset, the APEM pro- 
posed an equitable arrangement, 
but as time went on the APEM 
sought to have dominant repre- 
sentation. On that basis, we of 
the MEMA voted to call off ne- 
gotiations, for in our opinion the 
APEM broke faith with us. 

“This does not mean that we 
are unfriendly to the APEM, for 
we shall continue to work with 
that organization with respect to 
the code and other matters. The 
only thing that doesn’t set right 
with us is the way the merger 
proposition was handled. 

“We can not see why the 
MEMA, a twenty-nine - year - old 
association of some 200 members, 
should be dominated by the 
APEM with only a few members 
comparatively, particularly since 
ninety-two per cent of our mem- 
bership is composed of after- 
market manufacturers. 

“We cannot, of course, prevent 
a resumption of negotiations, nor 
would we lend a deaf ear to them 
so far as a merger is concerned. 
However, our officers, directors 
and members are determined to 
consider no such basis as the 
one proposed after a fair plan 
had been decided upon. To all 
intents and purposes, our merger 
committee is non-existent, and no 
steps have been taken to bring 
it back into being.” 


Briggs & Stratton Report 
Third Quarter Profit 


Milwaukee, Nov. 3.—Earnings 
statement for the third quarter 
of this year of the Briggs & Strat- 
ton Corp., manufacturers of auto- 
mobile locks and other accessories 
and motors, shows a net profit 
after charges of $126,292, equal 
to forty-two cents a share, in 
the quarter. This compares with 
net of $60,209, equivalent to 
twenty cents, in the second 
quarter and $3,773 or one cent a 
share in the third quarter of 1932. 

For the first nine months net 
income was $187,943, or 62.6 cents, 
compared to $17,817, equal to three 
cents a share, in the similar period 
of 1932. 





Shifts at Steel and Tubes 


Cleveland, Nov. 3.—Recent 
changes in personnel at Steel and 
Tubes, Inc., have placed A. V. 
Grove in the sales department 
of the Chicago office, R. E. Doyle 
as sales correspondent in the 
Cleveland office, and J. F. Keeler 
as sales engineer, with headquar- 
ters in the Cleveland office. 














(Special 





Washington, Nov. 3.—Thirty- 
two hundred and thirty needed 
improvement in the vast net- 
work that is the American high- 
way system already have been 
approved under the Federal public 
works program to date. To estab- 
lish this record for getting the 
$400,000,000 highway appropriation 
into action, state and highway 
officials have been co-operating 
to turn out an average of more 
than fifty approved subjects daily 
in recent weeks. 

Virtually one-half of the total 
appropriation has been allocated 
as a result of this speed-up in 
activities. The 3,230 approved 
projects have a contract value of 
$189,726,000, as tabulated by United 
States Bureau of Public Roads 
officials. 

Of the projects for which money 
has been advanced, 2,244 already 
are under contract, and actual 


N.A.C.C. Report 
On Labor to Be 
Ready by Nov. 10 


(Continued from Page 1) 
mitted not later than November 
10, the National Recovery Ad- 
ministration has been advised by 
the National Automobile Chamber 
of Commerce. 

This information has conveyed 
direct to Gen. Hugh Johnson by 
Alfred Reeves, vice-president and 
general manager of the N.A.C.C. 
The manufacturers who have al- 
ready submitted reports or have 
them in the mail at the moment 
include the following: 

Checker Cab, Dusenberg, Frank- 
lin, Graham-Paige, Mack, Le- 
Blond-Schacht, Pierce-Arrow, 
Stutz, Walter Truck, Available 
Truck, Brockway, Coleman, Cun- 
ningham, Douglas Truck, the 
Eureka company, Gramm, Ken- 
worth, Limousine Body Company, 
Meteor, Nelson-LeMoon, M. P. 
Moller, A. M. Walker, Diamond, 
the Bill company, Auburn, Buick, 
Budd, Cadillac, Chrysler, Corbitt, 
Clydiscale, Flexible, F. W. D., 
Hudson, G.M.C., Henney, Knights- 
town, Nash, Oldsmobile, Pontiac, 
Packard, Patriot, Studebaker, 
Ward, White and Willys-Overland. 

Those promised for next week, 








ADN Washington Bureau) 


according to Mr. Reeves’ list, in- | 
clude Chevrolet, Ford, Hupmobile, | 


Fisher Hug and Twin- 


Coach. 
Chicago ATA 


Names Committee 


Chicago, Nov. 3.— The dealers 
who will serve with Lafayette 
Markle, president, as the NRA 
code executive committee of the 
Chicago Automobile Trade Asso- 
ciation have been named at vari- 
ous community meetings held 
throughout the city, and person- 
nel of the committee was made 
known today. 


Body, 





| Losey, 
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3230 Road Projects OK’d; 
One Half Already Begun 


work of construction is under | 
way in some _ 1,600 instances. | 


Sparks 


(Continued from Page 1) 
struction of Ford cars. Henry | 





| Ford himself attended the expo- | 
| sition five times and saw every- | 


thing. 
In connection with the exposi- | 


Others are being started as rap-| tion, copper medals stamped out | 
idly as contractors can get to-/in the building and at River| 
gether the necessary equipment| Rouge, commemorative of Ford’s 


and crews. 
Government figures show that, 


thirty years of manufacturing, | 
were distributed and eight tons 


on the 1,597 projects on which) of copper were used in the man- 


work actually has begun, a total 


ufacture of between 650,000 and 


of 90,238 men are directly em-/ 750,000 that were handed out. 
* * 4 


ployed. Of these projects, the} 
tabulation shows 1,301 under pri-| 
vate contract and 296 under state | 
highway departments. 


Motorists and motoring inter-| pont stand, where was displayed | 
ests have no occasion for concern| 4 chart which gave me a good| 


that the emphasis which is being | 
laid upon the employment aspect 


CONVENTION HALL during 
the Ford exposition had a fascin- 
ation for me, particularly the du 


line on color trend over a span | 
of years. This chart told me} 


of the program implies a sacri-| that from 1928 to 1930 green, blue | 
fice of the normal considerations | gnq brown prevailed in consumer 


in highway work. 
street and highway system, with 
more than 5,000 new segments in 
it before the program is com- 
pleted, will be vastly improved. 


Groups Named 


To Enforce Code 


Indianapolis, Nov. 3.—Commit- 
tees for the enforcement of the 
code of fair competition adopted 


The Nation’s | 


| a rosy hue. 


color preference but in '32 and ’33 | 
black, undoubtedly because of 
business conditions, had the call. 
The way things are going now, | 
it would seem as if we might 
look for black to be displaced by 


* * * 


AS THE COLUMN has said 
before, there seems to be no end 


|to the 1933 season, despite fall- 


by the National Automobile Deal- | 


ers’ 


by President Roosevelt 


Assn. and recently signed | 
were | 


named at a meeting of Indian- | 


apolis dealers. Similar state 
committees will be chosen when 
county chairmen, who have been 
perfecting enforcement organiza- 


tions in their local districts, get | 
together in a similar meeting to) 


complete the program for Indiana 
outside of the city of Indianapolis. 


Four dealers who have 
been active in dealer association 
affairs here were chosen as the 
executive committee—the supreme 
court of code enforcement. They 
are: R. H. Losey, head of Losey 
Motors, Inc., and president of the 
Indianapolis ATA; F. D. Hatfield, 


head of the Frank Hatfield Co. | 


and vice-president of the local 
trade association; C. H. Wal- 
lerich of the C. H. Wallerich Co., 
and W. J. Robinson, of the Rob- 
inson Automobile Co. The latter 
two named are directors. Mr. 
Robinson is also district director 
for the national association. 


An advisory committee, the 
duty of which it will be to con- 
sult on the question of code 
violations, was made to compose 
of the nine officers and directors 
of the IATA. They are: Mr. 
chairman; Mr. Hatfield, 
Mr. Wallerich, Mr. Robinson; E. 
L. Shaver, of the E. L. Shaver 
Co.; H. S. Burke, of the Burke 


Cadillac Co.; Ted Byrne, general 
manager of the Citizens Motor 
Car Co.; W. F. Moyer, of the 


Lathrop-Moyer Co., and W. Mort 
Martin, of the Martin Truck Co. 


Goodyear Tire Testers 
Set Out for Phoenix 
Akron, Nov. 3.—The annual 


| motorcade of the tire testing fleet 


The group is made up as fol-| 


lows: 

Michigan Ave.—R. G. Tiffany, 
Cadillac branch manager; W. R. 
Bellows, Packard branch man- 
ager, and C. E. Gambill, repre- 
senting Chevrolet. 

North Side—K. K. Kenderdine, 
Northwest Buick- Pontiac; Isa- 
dore Burnstine, Riviera Motor 
Sales, Chrysler and Plymouth, 
and C. Zepp, C. Zepp, Inc., Ford. 

South Side—F. W. Patterson, 
Ajax Auto Co., Hudson-Essex; R. 
B. McFarland, McFarland - Kee- 
nan Co., Buick-Pontiac, and C. G. 
Gerds, Gerds Motor Sales, Inc., 
Dodge and Plymouth. 

West Side—George E. Sherman, 
George E. Sherman, Inc., Ford; 
F. M. Miller, West Side Buick 
Sales, and A. W. Rowe, Rowe, 
Young and Cooley, Nash. 

In addition, three used car 
dealers make up the committee, 
these being Carl Peterson, Harry 
Felz and J. Finkelstein. 


| 


of the Goodyear Tire & Rubber 
Co. is now on its way from Akron 
to Phoenix, Ariz., having 
Akron at seven o’clock Monday 
morning and traveling at the 
rate of approximately 415 miles 


long | 


| of this-and-that gossip of interest. 


left | 


daily, will arrive in Phoenix some | 


time Saturday of this week for a 
five months’ sojourn, 
which time the eight passenger 
cars and three trucks will roll 
up close to 2,000,000 miles. 





MacGregor Receives Reins 


At Packard Electric Co. 


during| 


ing autumn leaves and a bit of 
nipping by Jack Frost. While 
the industry as a whole is “let- 
ting the old cat die,” yet I’ve 
just learned that there is one 
company at least which refuses 
to call it a day—Dodge, which 
keeps aplugging along just as if 
this is mid-summer and not the 
early part of November. 

Dodge not only is planning un- 
seasonal plant activities during 
November, and December, I am 
told, but on top of that the van- 
Der Zee staff is humming a 1933 
sales tune in a loud key. Imagine 
the last week in October this year 
beating the previous week! 

- * 


THESE DAYS one hears lots 


For instance, I hear that the 
big fleet of taxicabs which GM 
has just sold in New York will be 
radio-equipped, the first time pub- 
lic hire vehicles of this sort have 
been so fitted. 

And it gets to my ears that one 
of the big broadcasting companies 
is buying several armor-proofed 
ears, fitted with re-broadcasting 
apparatus. It is planned to utilize 
these cars in covering news 
events. A broadcasting reporter 
can be sent to riots, fires and the 
like and can tell his story direct | 
over the air, all of which, of | 
course, means more competition | 
for the daily newspapers. 

* * cd 

SO MUCH FOR GOSSIP. Now 
the conductor will turn society | 
editor for the purpose of report-| 
ing the recent marriage of Jessie | 
Holt, assistant advertising man- 
ager of Reo. Henry Croll, promi- 
nent politically in the state of 
Michigan, is the lucky gentleman 
and now Reo has a staff vacancy 





that of assistant advertising 
manager. 
Jessie Holt, or I should say, | 


Mrs. Croll, has a most extensive 
acquaintance in the automobile 
industry. Starting with Reo in 
the service department, she 
stepped from there to the job of 
secretary to Bob Rueschaw, then 
sales manager. And through all 
the years since she has stuck on 
the payroll, valuable to the com- 
pany because of her intimate 
knowledge of sales and advertis- 
ing. 

In today’s society column also 
I report the marriage of Fred- 
erick C. Russell to Miss Kathryn 


| Webb Eaton, of interest to this 
|automotive world of ours be- 


Chicago, Nov. 3.—B. M. Mac-)| 


Gregor, formerly general sales 
manager of the Packard Electric 


Corp., has just been promoted to, 
vice-president and general man-| 


ager of the company, it was made 


known here by President F. C. | 


Kroeger at the firm’s show head- 
quarters in the Merchandise 


| Mart. 


| 


cause Fred Russell has been run- 
ning a syndicate letter in the 
dailies for years, one of the few to 
write stuff of interest to the car 
owner. That’s his specialty. 
* om om 

AND IT DOES seem good to 
see Charley Brady back in Detroit 
again. Charley, my public will 
recall, is the Oldsmobile executive 
who, after heading Old’s retail 
sales in Detroit for years, was 
sent to Cleveland by BOP. 







& Prost occurs in mts 


o8 cory 03 Sept iH I) 





Nov $ to 25 


15 


While Weather Bureau records indicate that the country as a whole 


has enjoyed comparatively mild weather with no unseasonable drops 


in temperatures, the American Automobile Association has warned 
car owners that colder weather is “just around the corner” and that 
serious damage to automobiles often results from failure to prepare 


for driving in freezing weather. 


The above chart shows the average 


dates after which freezing weather may be expected in different 
sections of the country. 





In «New Deal’? Under Code 


(Continued from Page 6) 


ously had contracts for deliveries 
at a discount after the effective 
date of the Code? 

The Motor Vehicle Retailing 
Trade Code does not affect any 
binding contract in existence on 
the date of approval of such 
Code. 

The Motor Vehicle Retailing 
Trade Code does affect contracts 
in existence upon the date of ap- 
proval of the Code, which are 
subject to cancellation or revision 
by the dealer, or are drawn in 
terms so general as to enable the 
dealer to modify his obligation to 
make adjustment for such addi- 
tional duties as may be imposed 
upon him by the Code. 

Where does a dealer register 
for demonstrators? 

With a local Executive Com- 
mittee. 

May a dealer pay a commission 
to sub-dealers such as garages, 
for aiding with a sale? 

Yes. 

May the dealer’s salesmen pay 
a commission out of his commis- 
sion to others, to assist in locat- 
ing prospects? 

Yes, as long as it doesn’t go to 
the purchaser or his agent. 

Does the fleet owner operating 
his own garage, but not accepting 
any outside business and operat- 
ing under another Code, become 
eligible for a discount on parts? 

Municipal garages; garages 
maintained by sub-division of any 
State; garages maintained by the 
Federal Government or any sub- 


division thereof; garages main- 
tained by fleet owners are classi- 
| fied as established service sta- 
tions under Article IV, Sub- 


| division B, Section 7. 

Does the speedometer require- 
ment apply to used cars? 

No. 


Administration 

Are members of the State Ad- 
visory Committee eligible to also 
act as a member of the Local 
Committee? 

Yes. In fact, it would be much 
better if they were members of 
both groups. 

Where a State is divided up 
into districts and one man comes 
from each district and was elect- 
ed by the dealers in that district, 
should that member of the Advis- 
ory Committee also act as Chair- 
man of the District Advisory 
Committee? 

The usual set-up for adminis- 
tration purposes is an Executive 
Committee for each local group, 
with the chairman of these Ex- 
ecutive Committees holding mem- 
bership in the State Advisory 
Committees, the chairman of the 
State Advisory Committee being 
a member of the Emergency 
National Committee. 

In some states where, for sim- 
plification of administration, the 
State is divided into sections and 
the chairman of each local Ex- 
ecutive Committee is a member 
| of the District Advisory group, 








and where the State has set up 
three or more districts, the chair- 
man of each district is a member 
of the State Advisory Committee. 
The State Advisory Committee al- 
ways has one member represent- 
ing exclusive used car dealers 
who is elected at large by the 
used car dealers of the State. 

Can the member of the Advis- 
ory Committee who was elected 
from a certain district rule on 
matters in that district without 
taking same before the whole 
committee? 

He may, if the authority is 
delegated from the Advisory 
Committee. 

Where the dealers in any par- 
ticular section have hired a paid 
administrator, what authority has 
he to enforce the law? 

His authority is delegated from 
the powers of the committee that 
employs him. 

How much authority have the 
various members of the State 
Advisory Committee to enforce 
the law, and should the State 
Advisory Committee not be called 
a “law enforcement and advisory 
committee”? 

The authority of the State Ad- 
visory Committee to enforce the 
law is explained in the Code 
itself. In back of the Code is the 
Act passed by Congress which 
provides specific penalties. 

Who hires the enforcement 
agents and to whom are they re- 
sponsible—the NADA or the 
Advisory Committee? 

In some of the most densely 
populated states or cities, Execu- 
tives and State Committees are 
employing administrators to 
whom they delegate their author- 
ity, but in most cases this work is 
voluntary on the part of the 
dealers. The National Associa- 
tion will contract with all Execu- 
tive and State Committees to 
establish a uniform policy of en- 
forcement throughout the country. 

Can we assess dealers for Asso- 
ciation dues as a part of expenses? 

No. 

What control will the NADA 
have on the funds allotted to the 
State districts for Code adminis- 
tration? 

For the sake of uniformity of 
National Code administration 
there will be national policies es- 
tablished and recommended to 
each local State enforcement 
group. Local associations and 
states will have control over the 
Code administration funds col- 
lected locally within the said 
district. 

GENERAL 

Please explain in detail the last 
paragraph of Section 6, Article III. 

This leaves an opening for a 
supplementary Code to be filed 
covering heavy truck dealers. 

Does a customer who takes 
part in a violation of our Code 
knowingly, become liable to the 
penalties of the Code? 

No! Code affects only dealers. 





OY. 
S NASH DAY 


Now zs the Time to Get Aboard! 


NEXT WEEK millions will see the cars thousands 
have been talking about. 


Next week America will be buzzing about the new 
Nash style—and the fact that every 1934 Nash has a 
Twin Ignition valve-in-head motor, a new improved 
system of built-in ventilation, a new coincidental 
starter—and entirely new design throughout. 


wrwnen 


Next week Nash dealers will begin to cash in 
on the cars that have keyed up the interest of 
the nation. 


Now—right away—is the time to act if you want. 


to go places with Nash. The Nash franchise is in) 
demand. Write at once to the Sales al 


es Nash Motors Company, Kenosha, Wis. 


934 NASH 





